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“,..and King Alfonso of Spain listened.” 


‘¢ VE SPENT 39 years with American 
Express,” says Tom Hines, man- 
ager of our San Francisco office, “and 
if I had to choose my most interesting 
experience, I’d say it would be the time 
I traveled with King Alfonso of Spain. 
That was from Ceylon to India, in 
the 1920's. 

“American Express made all the 
travel arrangements for the King and 
his entourage. I went along to see that 
things went off without a hitch. I was 
awed by the King until I discovered 
his deep interest in Americans — and 


things American. From then on, our 
trip became one of mutual pleasure. 
For hours on end I told him every- 
thing I could about our country. And 
King Alfonso listened, seeing Amer- 
ica through my eyes.” 

‘Tom Hines spent 23 years in the 
Orient before moving on to London 
and then back to the U.S. when World 
War II started. Among other accom- 
plishments, he speaks French, Japan- 
ese, Tagalog and Hindustani. 

‘Tom Hines is representative of the 
men of American Express who know 


the world and its tongues intimately. 
Whether it’s a cruise literally fit for a 
king, or simply a weekend at a nearby 
resort, these men can help your cus- 
tomers in countless ways. They provide 
hotel and transportation reservations, 
car-renting service, aid in clearing cus- 
toms, special sight-seeing arrange- 
ments. They give on-the-spot refunds 
if American Express Travelers Cheques 
are lost or stolen. In short, wherever 
your customers travel, these men of 
American Express provide home- 
town service away from home. 


American Express Company 


Thomas A. Hines, District Manager, American Express, San Francisco 





Flies the money shuttle for bankers 


BANKERS TRUST COMPANY ¢ = 


CUSTODIAN SERVICE 
BANKERS TRUST COMPANY © 


You may have read the messages reprinted 
above when they originally appeared. They 
are important chapters in the story of our 
correspondent service, and they highlight 
typical ways in which hundreds of banks 
use the essential, profitable facilities of 
Bankers Trust. 


In addition to speedy check clearing, expe- 
rienced government and municipal bond 


BANKERS TRUST COMPANY 


16 Wall Street, New York 15, N.Y. 


Increases foreign business income 


BANKERS TRUST COMPANY é : 


How a bank’s best trical can be another bank 


counsel, custodian service, credit informa- 
tion, foreign transactions, there are more 
than a score of other valuable Bankers 
Trust facilities available to you. 


Let us supply you with complete details. 
Better still, let us demonstrate our efficient, 
personalized cooperation in any correspond- 
ent banking problem—great or small. 


Member 
Federal 
Deposit 
Insurance 
Corporation 





From Where We Sit... . 


Speaking of Cycles 


ERE are increasing indications as this is written 

that natural forces are busily at work correcting 

the maladjustments that gave rise to our much 
discussed economic recession. It is devoutly to be hoped 
that this is so, because it is only thus that we will be 
spared the evil effects of ill-conceived measures which 
are better calculated to win votes than to restore our 
only slightly ailing economy to a condition of robust 
health. 

To those who are more concerned with the truth than 
with political opportunism, it is perfectly obvious that 
in the almost steadily rising economy of the past dozen 
years we have grown a brand new crop of maladjustments 
that are just as real as the accumulations of barnacles 
described in our dictionary as being “found on the bot- 
toms of vessels whose speed they often greatly diminish.”’ 
If the analogy is a valid one, and we believe it is, it quite 
naturally follows that barnacles and economic mal- 
adjustments must be dealt with in very much the same 
way: they must be removed. To the extent that, by 
one subterfuge or another, that unpleasant task is 
avoided, speed and progress will be impeded. 

With only minor exceptions, we have faced each new 
year throughout the postwar period with a highly opti- 
mistic outlook. Plans and programs were geared to what 
appeared to be the continually expanding needs of a 
steadily increasing population with a constantly rising 
standard of living. With the economy fully employed 
in meeting these needs, such slack as appeared in one 
segment was quite readily absorbed in another, with the 
result that we’ve had a series of “rolling adjustments.” 
But as production caught up with demand, adjustments 
quit rolling and began to make their impact felt through- 
out our economy. It’s simply a case of our momentum 
carrying us a bit past our immediatt destination. 

To the extent that the current recession grew out of 
excessive inventories, much of the needed adjustment 
has already been accomplished. It appears that reversal 
of the trend in capital investments will take a little 
longer, but it may well arrive earlier than expected. 

While the boom was on, there was much talk of ob- 
solescence and the extent to which capital expendi- 
tures were serving not so much to expand capacity as 
to improve efficiency. It was said that much of the ex- 
cess capacity that might eventuate would result in the 
setting aside of the less efficient production facilities 
for stand-by purpose, and their eventual abandonment. 
We may be sure that our industrial policy makers will 
make the most of whatever opportunities they may find 
in the present period of adjustment to do an advantage- 
ous job of further upgrading their plants. 


This is the pattern we must follow if we want to re- 
store a condition of full employment without destroying 
some part of our free economy in the process. Legisla- 
tive panaceas and palliatives just don’t cure anything 
because they get nothing done about bringing the com- 
ponents of our economy into a condition of balance. 


They are all too likely, as a matter of fact, to have pre- 
cisely the opposite effect. 

We're hearing a lot these days about the way in 
which some failure of fiscal or monetary policy, or both, 
triggered this recession; and much of what we hear car- 
ries a strong implication that it need never have hap- 
pened. Lamentably enough, a considerable number of 
those holding and expressing this view find it all too easy 
to see only the side of the coin that promises to bring 
them somemomentary advantage, whether it be inthe 
arena of business or that of politics. 


The simple truth of the matter is that the forces 
making for economic equilibrium will not be denied. 
We’re paying now for our failure to exercise just the 
proper degree of restraint while the going was too good 
for our own good. To have expected that we could thus 
restrain ourselves would have been to forget that we are 
human and prone to err. So there had to be a day of 
reckoning, and we’re having it. 


And that, it seems, is the way of all human progress. 
We make mistakes and, if we’re smart, we draw our 
lessons from them and go on to greater achievement. 
But in the present instance, we seem more inclined to 
sweep them under the rug; and that way lies ruin. 


H. W. Prentis, Jr., chairman of the board of Arm- 
strong Cork Company, recently delivered an address, 
the central theme of which dealt with a cycle of another 
sort. ‘Do people like to commit national suicide?’’ he 
asked. “Is there something to that popular expression 
about not being able to stand prosperity? You can 
find the answer in history, for in every case there seems 
to be a pattern—a formula for the rise to success and 
the fall to failure. 


“‘As I see it, the historical cycle has always run: from 
bondage to spiritual faith; from spiritual faith to courage; 
from courage to freedom; from freedom to abundance; 
from abundance to selfishness; from selfishness to com- 
placency; from complacency to apathy; from apathy to 
fear; from fear to dependency; and from dependency 
back to bondage once more.”’ 

We've had abundance, and we’ve had rather more 
selfishness, complacency and apathy than we can con- 
template with comfort. We appear now to have entered 
that stage of the cycle in which fear is giving way to 
dependency. But we’ve been taught the way of faith 
and courage that can lead us straight back into a con- 
dition of enduring abundance if we’ll but turn a deaf 
ear to the promises of our demagogues and search out 
the truth. 


Editor 
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Most people never think of Chicago as a 
seaport. But, actually, as early as the 1830’s 
there were direct exports between Chicago- 
and Europe. 

What’s more, with the expansion of the 
St. Lawrence Seaway, Chicago will be one of 
the busiest seaports anywhere. Over ninety 
percent of overseas ships making inland calls 
will turn around here. 

That means, if your customers are in- 
terested in export trade, you certainly should 
be interested in the foreign department facili- 


—— fl a 


What’s a sea captain doing 2250 miles from sea? 


ties of the Continental Illinois Bank. 

Our Foreign Department has seen over 
75 years of steady growth. On a typical day, 
this department exchanged 1454 cables, wires 
and pieces of mail with 45 foreign countries 
... sent cargo sailing over 250,000 miles. 

Next time you’re in Chicago, we hope 
you'll drop in and see one of America’s biggest 
and busiest foreign departments in action. 
When you do, you’ll see why so many of our 
correspondents use it as their department. 

We'd like to have you make it yours, too. 


CONTINENTAL ILLINOIS NATIONAL BANK 


and Trust Company of Chicago 


Lock Box H, Chicago 90 





Member Federal Deposit Insurance Corporation 
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ORGANIZATIONS 
The No. 1 Businessman 


Genial, energetic William A. Mc- 
Donnell, chairman and chief executive 
officer of First National Bank in St. 
Louis, last month was elected presi- 
dent of the U. S. Chamber of Com- 
merce.’ As head of the Chamber, the 
63-year-old McDonnell becomes the 
No. 4 businessman in the nation. 


Trained as a lawyer, Bill McDonnell 
entered banking in Little Rock, Ark., 
soon after World War I, rose to ex- 
ecutive vice president of The Com- 
mercial National Bank of Little Rock. 
Moving to St. Louis, he became ex- 
ecutive vice president of First Na- 
tional Bank in St. Louis in 1947, 
president in 1948, chairman and chief 
executive officer in 1957. 


Jobs & More Jobs. Mr. McDon- 
nell gained national recognition for 
his work as chairman of the Bank 
Management Commission of the 
American Bankers Association, a post 
he held for four years. Under his 
leadership, the commission—in co- 
operation with the Federal Reserve 
System—brought about changes in 
banking procedures that resulted in 
the saving of millions of dollars in the 
sorting and collecting of checks. 


Mr. McDonnell also is a former 
member of ABA’S Executive Council, 
a past president of the Association of 
Reserve City Bankers and immediate 
past chairman of the Finance Com- 
mittee of the U. S. Chamber. Not long 
ago, he was named a member of the 
Federal (Reserve) Advisory Council. 


His business directorships include 
Southwestern Bell Telephone Co., St. 
Louis-San Francisco Railroad, Amer- 
ican Insurance Co., St. Louis Union 
Trust Co. and McDonnell Aircraft 
Corp. of which his brother, James S. 
McDonnell, is president. 

Plain Answer. What of Bill Mc- 
Donnell’s views on the current reces- 
sion and the spate of remedies being 
proposed in Congress? Says he: “This 
recession is going to be cured primarily 
in the market place, not on Capitol 
Hill.”’ 


Man With a Message 


Walker L. Cisler, president of The 
Detroit Edison Co., has been elected 
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U. S. CHAMBER’S McDONNELL 
Cure in the market place. 


national chairman of the 1958 Jnvest- 
in-America Week, which will be ob- 
served throughout the U. S. April 27 
through May 3. Announcement of 
Mr. Cisler’s election was made last 
month by Frederic A. Potts, president 
of The Philadelphia National Bank 
and chairman of the permanent Na- 
tional Invest-in-America Committee. 

Born out of a suggestion back in 
1949, Mr. Potts explains, Invest-in- 
America Week is a period when “the 





INVEST-IN-AMERICA’S CISLER 
Money at work. 









importance of thrift and savings to 
the continuing growth of our nation 
are emphasized.’’ Theme for the week 
is: “‘Money at work means people at 
work.” 


Utility Veteran. Mr. Cisler, now 60, 
has spent his entire business career in 
the electric power industry. He was 
associated with Public Service Elec- 
tric & Gas Co. of New Jersey from 
1922 to 1948, when he joined The 
Detroit Edison Co. He was elected 
executive vice president of Detroit 
Edison in 1948, president in 1951. 


Mr. Cisler also is a director of Bur- 
roughs Corp., The Detroit Bank & 
Trust Co., Brazilian Traction Light 
& Power Co., Ltd., and Fruehauf 
Trailer Co. In the atomic energy field, 
he is president of Atomic Power De- 
velopment Associates, Inc., Power 
Reactor Development Co. and the 
Fund for Peaceful Atomic Develop- 
ment, Inc. He also is a director of 
Atomic Industrial Forum, Inc., of 
which he was the first president. 


Real Stake. Says the chairman of 
1958 Invest-in-America Week: “This 
year, more than ever before since the 
week was first observed, our country 
has a real stake in every dollar in- 
vested by every individual in a bank 
account, an insurance policy, a home, 
a bond, a share of stock or in an 
annuity or retirement fund. This is the 
money which helps provide the capital 
with which we can expand our indus- 
tries and create new jobs and higher 
living standards for all of our people.” 


TREND OF BANKING 
Consolidated Recap 


Complete December 31, 1957, data 
on the nation’s banking system (see 
page 6) were reported last month in 
the First 1958 Edition of the Rand 
McNally International Bankers Di- 
rectory. The year’s end had found near- 
ly all dollar figures at record levels. 


Deposits climbed $4.7 billion during 
1957 to $234.9 billion, and capital 
funds were hiked $1.7 billion to $22.1 
billion. On the asset side, loans rose 
$4.9 billion to $116.8 billion, though 
here the rise was considerably smaller 
than in 1956. Holdings of U.S. Gov- 
ernment securities were cut back an- 
other $700 million to $66.3 billion but 
other securities were increased $2.2 
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HOW U.S. BANKING FIGURES CONTINUE TO RISE 


December 31 Figures 


Number of 


Year Banks Branches 


1957 
1956 
1955 
1954 
1953 
1952 
1951 

1950 
1949 
1948 

1947 
1946 
1945 


1940 
1935 


14,345 
14,461 
14,601 
14,672 
14,731 
14,754 
14,803 
14,812 
14,847 
14,845 
14,808 


15,167 
15,957 


Capital 


3.5 


Und. 
Profits, 


Surplus Reserves 


Deposits 


10.3 
10.0 
9.3 
8.5 
8.2 
7.6 
7.2 
6.7 
6.3 
6.0 
5.7 
5.3 


3.8 
3.2 


5.0 
4.8 
4.7 
4.4 
4.1 
4.0 
3.7 
3.3 
3.2 
2.9 
2.7 
2.4 


1.6 
1.2 


230.2 
229.2 
213.1 
203.0 
198.1 
188.2 
177.4 
166.1 
162.9 
163.5 
157.8 
167.3 


76.7 
56.0 


Source: Rand McNally International Bankers Directory. 


billion to $22.5 billion. As a result of 
all of these developments, total bank- 
ing resources rose $6.8 billion to a 
whopping $261.1 billion. 

At year’s end, reports the Rand 
MeNally Directory, there were 14,176 
banks and 8,732 bank branches in the 
U. S., Alaska and Hawaii. That was 
99 fewer banks than a year earlier, but 
707 more branches. 


BANK STOCKS 
Bullish View 


Despite declining interest rates and 
lagging business loan demand, many 
analysts are still high on bank stocks. 
One of these is Arthur Wiesenberger 
& Co. of New York. Said the firm last 
month: ‘‘With the stock market likely 
to experience lower prices in the com- 
ing months, switches to bank stocks 
from more volatile equities should be 
considered. : 

“These issues combine the prospect 
of relatively stable earnings at a high 
level with secure income and generally 
good yields. Moreover, since bank 
stocks tend to sell in large measure on 
a yield basis, they also offer the pos- 
sibility of moderate price apprecia- 
tion when and as interest rates ease 
further. Looking further ahead, sub- 
stantial reductions in reserve require- 
ments could greatly augment bank 
earning power. 
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’ Price is Right. “Despite generally 
satisfactory growth performances and 
a long history of almost unparalleled 
dividend continuity, many bank 
stocks are available currently at lower 
price-earnings multiples and better 
dividend yields than those averaged 
over the past five years. 

“The dramatic lowering of the 
Federal Reserve rediscount rate in re- 
cent months was accompanied by a 
reduction in the commercial bank 
prime rate from 4!%4 per cent to 4 per 
cent, and further reductions are pos- 
sible. This downward readjustment in 
loan charges is, however, unlikely to 
depress full-year earnings materially. 
The time lag in rolling over loans on 
the books and renewing them at lower 
rates will tend to moderate the effect 
of interest changes. Consequently, the 
average return on loans in 1958 should 
hold close to the 1957 level. 


“Furthermore, 


earnings will be 


‘bolstered by higher yields from invest- 


ments in U. S. Government bonds, 
into which many banks switched at 
the attractive rates prevailing during 
1957. Last year banks sustained paper 
and realized losses on Governments as 
credit tightened and interest rates in- 
creased. Many banks are likely to 
show profits from security transactions 
in 1958. 

Loan Spurs. ‘Bank loans to busi- 
ness have been tapering off since last 


Resources Securities 


$261.1 
254.3 
252.0 
234.1 
222.2 
216.5 
205.4 
193.6 
181.0 
177.1 
176.9 
170.5 
179.1 


85.6 
64.7 


Dollars in Billions 


U. S. Govt. Other 


Securities 


Loans and 
Discounts 


$66.3 
67.0 
72.1 
78.0 
73.1 
73.3 
71.8 
73.3 
78.9 
74.6 
81.6 
87.1 

101.9 


21.1 
15.4 


20.3 
21.2 
20.5 
18.2 
17.2 
15.9 
14.8 
12.6 
11.3 
10.6 

9.5 

8.7 


9.5 
10.2 


111.9 
104.7 
86.8 
81.5 
76.7 
68.8 
61.3 
50.3 
48.9 
43.7 
36.2 
30.7 


24.0 
20.7 


fall. Nevertheless, there are factors 
that may mitigate this trend. Defense 
industries are expected to step up 
their borrowing as larger Government 
appropriations for weapons are felt at 
supplier levels. In addition, (there is) 
a substantial increase in corporate 
borrowing to meet income tax pay- 
ments. 


“If past experience is a guide to the 
future—and it usually is—most banks 
will come through the current busi- 
ness downturn relatively unscathed. 
In the 1949 and 1954 trouble periods, 
earnings of many major banks in- 
creased.” 


INVESTMENTS 
Transaction Study 


The New York Stock Exchange 
last month released the results of its 
most recent “Public Transaction 
Study’-—a detailed analysis of the 
stock market on two days last Octo- 
ber. The study revealed that, in terms 
of public volume,* 30 out of every 100 
shares bought and sold on the Big 
Board were either for, or through the 
account of, institutional investors and 
financial intermediaries. 


Of the total institutional and inter- 
mediary volume, by far the largest 


*Excludes transactions of specialists, etc. in the 
performance of their various functions. 
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The Galleria, Milan 


IN MILAN or Rome—in every major city of Italy— 
the 63 branches of Banca d’America e d’Italia offer 
you complete coverage of one of the world’s most 
rapidly growing markets. 
Italy or India, wherever you do business abroad, 
Bank of America branches, affiliates, traveling repre- B { KA o 
sentatives and correspondents can bring you the im- atk go IMETICA 
portant advantages of on-the-spot service—a man in NATIONAL {RUSTAN® ASSOCIATION 
the right place, at the right time. MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
Why not write our International Department Sen Prancicce 20° Les Angeles 54 
about it ? Bank of America (International) —New York City 5 
OVERSEAS BRANCHES * Manila © Tokyo © Yokohama ® Kobe © Osaka ® Bangkok © Guam REPRESENTATIVE OFFICES: New York © Mexico City © Milan © Zurich 


Paris © Ouesseldorf © ® Havana © Rio de Janeiro © Beirut BANK OF AMERICA—'International: (a wholly owned subsidiary) New York ® Duesseldorf © Singapore 
Paris @ Beirut © Guatemala City BANCA D’AMERICA E D'ITALIA: Milan © Rome © Genoa © Naples © Florence ® 63 Branches throughout Italy 
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against fraud 


AMERICAN 400 PORTABLE 
ELECTRIC PERFORATOR 


The American 400 perforates thousands of 
items an hour. It offers a foolproof per- 
manent way to cancel, date, number, vali- 
date, void, receipt or otherwise mark 
paper—through many carbons. Automatic 
paper-trip operation. Choice of 1, 2 or 3- 
line copy, including changeable date or 
number. Quiet, powerful, handsome, oc- 
cupying space of only 612 by 13 inches. A 
leader in the field since 1910, American 
makes a full line of perforators. Write for 
literature. 


NATIONAL 
RESOURCES* 
NOW OVER 


$281 MILLION 
UP 22% IN 1957 


*DECEMBER 31, 1957 


Home Office 
Phoenix, Arizona 


NATIONAL 
BAW KK or arizona 


Now 50 Offices in Arizona 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


THE PROFESSIONAL INVESTORS 


Percentage Distribution of NYSE Share Volume 
By Major Intermediaries, Institutions, Etc. 


Major Financial 


Commercial Banks & Trust Cos..... 


Non-Member Broker/Dealers 


Investment Companies 
Mutual Funds 
Closed-Ends 


Insurance Companies 


Profit-Sharing Plans 
Guardianships 


Non-Financial Corporations 
Personal Holding Corporations 
Foundations and Religious. 
Non-Profit Organizations 
Partnerships 

Educational Institutions 
Investment Clubs 

All Other 


single portion—37.3 per cent—came 
from commercial banks and _ trust 
companies (see table). Another 14.6 
per cent came from non-member brok- 
er/dealers,and 13.1 per cent originated 
from investment companies. Insur- 
ance companies accounted for only 3.7 
per cent of total institutional and in- 
termediary volume, savings banks for 
less than 1 per cent. 


Pennsylvania Railroad 


' The Pennsylvania Railroad, largest 
(assets: $3.0 billion) carrier in the U. 
S., will show a first-quarter deficit of 
more than $12 million, according to 
David C. Bevan, vice president, fi- 
nance. Speaking before the Cleveland 
Society of Security Analysts last 
month, Mr. Bevan reported that the 
sharp decline in Pennsy’s business 
starting last October had continued 
throughout the first quarter of this 
year, and freight traffic was now 


RSPR Rd, Wate 6 hes mak x6 ack eee ee 37.3% 


running 23 per cent below a year 
earlier. 


Regarding the road’s working cap- 
ital position, Mr. Bevan admitted that 
it is “at sub-standard levels, as is the 
case for the industry as a whole.”’ He 
noted, however, that Pennsy had a 
cushion in the form of a $50 million 
standby credit with banks which is 
available on an emergency basis. 

Dividend Casualty. In the fourth 
quarter of 1957 Pennsy cut its regular 
quarterly dividend from 35 cents a 
share to 20 cents, which lowered the 
total payout for the year to $1.25 a 
share, against $1.55 in 1956. So far 
this year, no dividends have been paid 
and, Mr. Bevan warned, “we can make 
no prediction as to when they will, 
pending a clarification of the current 
business situation.” 

Concluded Pennsy’s financial VP: 
“Although we expect some improve- 
ment in our business to occur some- 
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Houston’s Largest Bank 
presents its 


Condensed Statement of Condition as of March 4, 1958 


RESOURCES: 
Cash and Due from Banks........ $193,649,246.70 












U. S. Government Bonds.......... $153,897,757.29 
Municipal Bonds and Warrants.... 14,126,469.97 
Federal Reserve Bank Stock....... 1,380,000.00 
Other. Investments. 0. ck 3,987,854.05 173,392,081.31 
Loans and Discounts............. 230,259,079.06 
Federal Funds Sold............... 22,000,000.00 
ME OO et wha me 9,246,410.00 














Spain pike sia 1.00 
Fa Ak a ee 25.00 
Interest on Securities and Other 


9,246,436.00 





Income Earned—Not Collected. . 2,237,704.01 
Customers’ Liability on 
Beers OF COGS. occ eee cas 5,629,846.63 


ne ee $636,414,393.71 
LIABILITIES: 





Capital Stock......... aeugnee eas $ 23,000,000.00 f |§  ,. ¢icesiinon 
NE 0s oe c's aca 3k dale taes 23,000,000.00 
re err 5,587,499.79 















TOTAL CAPITAL 





ACCOUNT $ 51,587,499.79 


Reeeerve AOcoWmme: o.oo 5,668,631.48 
Liability on Letters of Credit....... 5,629,846.63 
DEPOSITS: 

EES Groat vs es $434,601,439.46 

MNS hig nk Ga OR Ewa ess 131,225,245.02 





wigs shie one dh uid aca as bp 7,701,731.33 573,528,415.81 
mal are $636,414,393.71 
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We factually measure the effect of 


WW ye SHIN 
RUE: AESUIE 


The forces controlling trends! 


ALL round-lot Issues traded on the 
N.Y. Stock Exchange tabulated. Send 
$5 to Dept. BM for month’s trial on 
prompt refund basis if not satisfied. 


LOWRY’S REPORTS, Ine. 
250 Park Ave., New York 17, N. Y. 
Original Publishers 
Price-Change-Volume Tabulation 


ety rieaee om 
NEW YORK, CHICAGO, LOS ANGELES 


Tailor-made Mobile Home | 
Policy—even covering ‘‘skips’’ | 
.. Dealer enters Repurchase Agreement 


with Bank... Nation-wide Coverage. 


ase Adisenet As on 
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time during this year, no one should 
be under any illusions. This is going 
to be an exceedingly rough year for us 
and for most of the industry.” 


Inland Steel 


First quarter earnings of Inland 
Steel Co., which enjoys one of the best 
records for profitability in its indus- 
try, will be “roughly half’ of first- 
quarter-1957’s $14.6 million ($2.59 a 
share). So said Inland President 
Joseph L. Block at a meeting last 
month of the Investment Analysts 
Society of Chicago. Mr. Block told 
the analysts that Inland’s operations 
in the first quarter of 1958 averaged 
only 69 per cent of capacity. 


He predicted, however, that steel 
industry operations would show some 
improvement by midyear, if not soon- 
er. He based this prediction on the 
fact that steel inventories already have 
been reduced drastically, and on the 
fact that the industry is operating at a 
much lower level than the economy as 
a whole. 


In the latter connection, Mr. Block 
noted that while the Federal Reserve 
index of industrial production was off 
11 per cent from a year earlier, steel 
production was down a whopping 40 
per cent to the lowest level in a non- 
strike quarter since 1946. 


EXECUTIVE CHANGES 
Realignment 


Merriam B. Berger last month was 
elected president of Colorado Na- 
tional Bank (assets: $148 million), and 


*'MERRIAM B. BERGER 
Colorado National Bank 


Melvin J. Roberts was named execu- 
tive vice president. Mr. Berger suc- 
ceeds Harold Kountze who continues 
as chairman. 


Mr. Berger, now 57, joined Colorado 
National in 1920, was named a direc- 
tor in 1926, a vice president in 1938, 
executive vice president in 1957. His 
father, George B. Berger, was presi- 
dent of the bank from 1911 to 1933, 
and his brother, George B. Berger, Jr., 
was president from 1955 until his 
death last December. Mr. Roberts re- 
turns to Colorado National from the 
Capitol Life Insurance Co. where he 
was vice president and treasurer. He 
had previously been associated with 
the bank’s trust department from 1930 
to 1942. 


Moving Up 

Guido F. Verbeck, Jr., 45, was ap- 
pointed an executive vice president of 
Guaranty Trust Co. of New York ($3 
billion). Mr. Verbeck had been a vice 
president, in charge of the bank’s re- 
lationships in the Pacific Coast dis- 
trict, since 1953. He first joined 
Guaranty in 1939. 


New Partner 

William B. Hummer, 33, was ad- 
mitted as a general partner of Wayne 
Hummer & Co. of Chicago, members 
of the New York and Midwest Stock 
Exchanges and specialists in invest- 
ment services for banks. A seasoned 
financial writer, Mr. Hummer was on 
the staffs of the former Chicago Jour- 
nal of Commerce and the Washington, 


WILLIAM B. HUMMER 
Wayne Hummer & Co. 
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31 OFFICES— SERVING MORE PEOPLE MORE WAYS THAN ANY OTHER PHILADELPHIA BANK 
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Reviewing your group insurance? 

Perhaps you’ve been wondering if your 
bank’s Group Insurance Plan is, by 
today’s standards, liberal enough. Or 
whether or not it neglects retiring em- 
ployees (as many plans do). 

If you’re reviewing—or wondering— 
we suggest you write for the First Penn- 
sylvania’s Group Insurance Plan booklet. 


Three optional plans make our protec- 
tion program highly flexible. It’s low cost, 
too. An actuarially sound Group Plan is 
insurance a modern bank can’t afford to 
be without. 


Your letter will bring full details, and 
our booklet, at once. Simply write to 
our Correspondent Bank Division, 15th 
and Chestnut Sts., Philadelphia 1, Pa. 


The First Pennsylvania 


BANKING AND TRUST COMPANY 


BANKING SINCE 1762 


Member Federal Deposit Insurance Corporetion 


















D. C., Times-Herald before joining To what extent are savings funds 
Wayne Hummer & Co. in 1952. He invested in mortgage loans? Here 
also is a director of La Salle National again there were wide variations be- 
Bank of La Salle, Ill., and since 1955 tween the different kinds of institu- 
has been editor of BANKERS MONTH- | tions. At the end of 1957, according to 
LY’s Investment Survey (see page 23). S&M_’s figures,commercial banks show- 
ed a mortgage-to-savings ratio of 41 

SAVINGS & MORTGAGE _ per cent, compared with 42 per cent 


for life insurance companies, 66 per 
How They Compare cent for savings banks and 96 per 


cent for savings and loan associations. 








FOR YOUR GOLD COINS 


New figures reveal some big dif- 
ferences in rates of savings growth be- ——— 
tween different kinds of. institutions. *At the division's annual conference in New York. 
According to figures released last J i 
month by the Savings & Mortgage Di- $100 Million of Faith 
vision of the American Bankers Asso- The Chase Manhattan Bank an- 
ciation,* the aggregate of individual nounced last month that it is allocat- 
savings grew from $154 billion in 1947 ing $100 million to a program of 
to $271 billion in 1957, an increase of warehousing FHA insured and Veter- 
76 per cent. But share accounts in an’s guaranteed mortgages “in order 
savings and loan associations zoomed to assist mortgage companies and the 
328 per cent during the ten years, home builders of the country im- 
while life insurance reserves rose 86 mediately to proceed to plan, finance 
per cent, mutual savings bank depos- and put in effect the development and 
its rose 78 per cent and time deposits construction of residential housing.” 
in commercial banks increased 59 per The bank’s decision is based on the 
cent (see chart). assumption that the final Housing 


TREND OF INDIVIDUAL SAVINGS SINCE 1910 



























each 
IS Sina a oocnecoe $500.00 each 
Prompt Remittance Guaranteed 


no mounted or mutilated coins 
send coins direct to _ - 














123 West 57th St. New York 19, N. Y. 
JUdson 2-2580 


One of America's Oldest and Largest Coin Dealers 
Coin Appraisals for Banks, Estates, Insurance Companies 

















good first impression... 
an enduring mpression 





Bank Signs in Bronze or Aluminum 


by U.S. BRONZE 


Impressive dignity and good taste are working 
ambassadors for you when your bank’s name 
appears in these beautifully designed and exe- 
cuted signs. Names of your personnel on tasteful 
metal signs also assure an impression of dignity 
and stability. 


- : Desk Nameplates 
Both Economical 
and Beautiful 


INDIVIDUAL LETTERS—Metal or 
plastic—in all sizes 

















LIFE INSURANCE COMPANIES, 
POLICY RESERVES 
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Perfect for permanent signs, inside 
or out. As suppliers to banks large 
and small from coast to coast, we 
offer the widest selection with the 
most in service, at economical 
prices. Send today for catalog of 
all signs, plates, display cases, etc. 

















“Bronze Tablet Headquarters” 


UNITED STATES BRONZE sion co., inc. 


101 W, 31st St., Dept. BM., New York 1 N.Y. 
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Bill will contain provisions eliminat- 
ing all restrictions on the discount and 
free trading in Government guaran- 
teed and insured mortgages. 


Comments John J. Scully, vice pres- 
ident in charge of Chase Manhattan’s 
real estate and mortgage loan depart- 
ment: “This is a facility in which the 
bank has been very active in the past. 
The bank feels that the home building 
industry is one of the key segments of 






















WOULD YOU LIKE 
A YIELD OF 52%? 


We have offerings of FHA insured and VA guaranteed 
mortgages available which will produce 5% net to you. 












our over-all productive economy and " 

is offering this added facility as evi- HUNTOON PAIGE & CO. 
dence of its faith in the economy of the 44 WALL STREET , NEW YORK 5. N. Y 
country as a whole.” WHitehall 3-5866 5, N. Y. 


MILESTONES 
Manufacturers’ Move 


Manufacturers Trust Co. (re- 
sources: $3.3 billion) last month 
moved its head office to one of the 
financial world’s best addresses—44 
Wall Street. 


On the ground floor of the block- 
long headquarters building is Manu- 
facturers Trust’s 113th banking office 
in New York City. Head office execu- 
tive functions and the handling of 
accounts of correspondent banks and 
large national corporations are housed 
on the second floor, and operating 
departments are on the third through 
sixth floors. 

There also are five sub-basements, 
the first two of which house the 
bank’s securities department. The in- 
ternational banking and personal and 
corporate trust departments remain at 
the former head office. ; 


Financial Heart. Comments Manu- 
facturers Trust on its new head office 
location: ‘‘People come from every- 
where to do business in Wall Street. 
It is the locale of the stock and com- 
modity exchanges; of hundreds of 
member firms and individual mem- 
bers of these exchanges; of the large 
underwriters and investment houses; 
of some of the world’s leading insur- 
ance companies and the great national 
and international banks.”’ 


@ The Barclay-Westmoreland Trust 
Co. of Greensburg, Pa., ($33 million) 
will be merged this month into Mellon 
National Bank & Trust Co. ($2.0 bil- 
lion). This brings the total number of 
Mellon Bank branch offices to 60. 

@ Equitable Security Trust Co. of 
Delaware ($134 million) changed its 
name to Bank of Delaware. The orig- 
inal Bank of Delaware, organized in 
1795, became part of ESTC through a 
long series of mergers. 
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Nationwide brokers VA and FHA 
Reference: your major correspondent bank 

















Partners - New York 
WALTER RUSSELL GEORGE J. LENTZ 
PHILIP C. O'CONNELL R. WINTON ELLIOTT 










Partner - California 
R. RICHARD HUBER 












Correspondents 
WILLIAM A. DICE 8. DOUGLAS YOUNG 
San Francisco New York Area 



























WHO RENDERS THE SERVICE? 


The banker, the mailman, and the cooperation from the authorities and 
printer combine to speed up delivery in a number of instances has suc- 
of bank checks to the user. When ceeded in winning acceptance for 
orders for imprinted checks were the changed handling procedure that 
exception rather than the rule—as has contributed to better service. We 
they are now—banks cleared them appreciate the problems confronting 
in a jiffy and the mailman delivered the post office department and we 
them promptly, so service was fast certainly recognize our dependence 
or slow depending on what the on its service. Almost to the same 
printer did. degree are we dependent upon the 
This picture has changed. We can _ banker, so it might not be too pre- 
no longer claim fast service simply sumptuous on our part to suggest 
because our records tell us that that bankers examine their methods 
99.06% of all orders were shipped for processing orders. The quicker 
within three days—as was the case they start them on their way to us, 
in 1957. Banks are having difficulty the quicker we can get them in the 
clearing the orders simply because hands of their customers. 

there are so many. Mail deliveries 
have slowed up because of sheer 
volume. The result is an increase in Wich mechanized handling on the 
elapsed time as measured by the user. way, James C. Morrison can’t use 
For the past two years wehave had just any check; he has to use Ais 
one man assigned to the job of con- check and he must be supplied at 


tacting postal people and studying all times. The three of us can join to 
routing. He has received splendid make this possible. 





















































As time goes on, we anticipate a 
greater demand for faster service. 


























Manufacturing Plants at: 
CLIFTON, PAOLI, CLEVELAND, INDIANAPOLIS. CHICAGO, 
KANSAS CITY, ST. PAUL, DALLAS, CHATSWORTH 









DIRECTORS 


HENDON CHUBB 

Chairman of the Board 

ARTHUR M. ANDERSON 

Director and Member of 
Executive Committee 

J.P. Morgan & Co. Incorporated 

KENNETH C. BROWNELL 

Chairman of the Board 

American Smelting and 
Refining Company 

PERCY CHUBB 2ND 

Chubb & Son 

RICHARD B. EVANS 

President 

The Colonial Life Insurance 
Company of America 

Emory S. LAND 

Vice Admiral 

United States Navy (Retired) 

Lewis A. LAPHAM 

President 

Grace Line Inc. 

NATHAN MOBLEY 

Chubb & Son 

EDMOND J. MORAN 

President 

Moran Towing & Transportation 
Co., Inc. 

RICHARD D. NELSON 

Executive Vice President 
and Treasurer 

The Colonial Life Insurance 
Company of America 

J. RUSSELL PARSONS 

Chubb & Son 

Junius L. POWELL 

Chubb & Son 

REEVE SCHLEY 

Chairman of the Board 

Howe Sound Company 

FREDERICK A. O. SCHWARZ 

Davis Polk Wardwell 

Sunderland & Kiendl 

HowarbD C. SHEPERD 

Chairman of the Board 

The First National City Bank 
of New York 

ARCHIE M. STEVENSON 

Chubb & Son 

LANDON K. THORNE 

HAROLD T. WHITE, JR. 

White, Weld & Co. 


Fifty-Seventh Annual Statement 


December 31, 1957 


ASSETS 
United States Government Bonds . 
All Other Bonds 
Preferred and Guaranteed Stocks . 
Common Stocks 


Stock of Vigilant Insurance Company 


Stock of Colonial Life Insurance Co. . 


Cash . 
Premiums not over 90 days due 
Other Assets 


TOTAL ADMITTED ASSETS . 


LIABILITIES 


. $ 55,300,033 
27,561,605 
5,606,935 
46,427,010 
12,473,971 
4,527,084 
9,628,828 
4,061,783 
3,878,715 


. $169,465,964 


AND SURPLUS TO POLICYHOLDERS 


Unearned Premiums . 
Outstanding Losses and Claims 
Dividends Payable 


Taxes and Expenses 


Funds Held Under Reinsurance Treaties. 


Non-Admitted Reinsurance 
TOTAL LIABILITIES 


Capital Stock 
Surplus . 


Unrealized Appreciation of Investments . 


SURPLUS TO POLICYHOLDERS . 
TOTAL . 


- $ 41,418,483 
26,600,686 
1,235,166 
3,947,315 
3,524,744 
5,011,442 


. 81,737,836 
12,351,664 
47,766,738 
27,609;726 


‘ 87,728,128 
- $169,465,964 


Investments valued at $6,899,359 are deposited with government authorities as required by law. 


FEDERAL INSURANCE COMPANY 


o% xP 
ne? 
CHUBB & SON, Managers 
90 John Street, New York, N.Y. 
Ocean and Inland Marine + Transportation « Fire and Automobile « Fidelity + Surety » Casualty 
Aviation Insurance through Associated Aviation Underwriters 
0000000000000000000000000000000000000000000000000 0000S 
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‘Washington Report 
Correspondent: Helmuth Bay : 


NATIONAL PRESS BLDG.; RM. 1104 














The Federal Reserve has proposed legislation providing for important 
changes in the bank reserve requirement setup. The proposed legislation was 
introduced in the Senate and in the House by respective Banking Committee Chairmen 
Fulbright and Spence. The new bill would: 

1. Authorize the Fed to permit member banks to count vault cash as part of 
their legally required reserves. 

2. Broaden the Fed’s powers to reclassify individual banks for reserve 
purposes. 

3. Lower the range over which the Fed may vary reserve requirements for 
central reserve city banks to 10-20 per cent (from 13-26 per cent). 




















The American Bankers Association, which has been pressing for reserve 
reduction and reform for more than a year, immediately threw its support behind 
the Fed’s new bill. Declares ABA President Welman: "The bill .. . represents a 
constructive move in the right direction and definitely deserves support." 
While Congressional action on the Fed’s proposals is unlikely this year, 
prospects for eventual legislation are good. 





The Senate Finance Committee this month resumed its long-recessed hearings 
on "the financial condition of the U.S.," with elder statesman—financier Bernard 
Baruch testifying. Scheduled to appear before the committee in the next two weeks 
are former Fed Chairman Marriner S. Eccles, present Fed Chairman William McC. 
Martin and Harvard Professors Sumner Slichter and Seymour Harris. 

The revived monetary probe seems likely to branch off in two directions: 
1) Committee Chairman Byrd (D., Va.) will stress the conservatives* fight against 
a big Federal deficit; 2) Sen. Kerr (D., Okla.) and other committee liberals will 
attack Administration-—Fed credit policies, blame the latter for the recession. 
Expect the recession charges to have an anti-—banker ring. 





Outlook for final enactment of the Senate—passed Financial Institutions Act 
this year was dimmed when it failed to clear the House Banking Committee before 
the Easter recess. When the committee reconvenes in mid-April it will turn to a 
consideration of unemployment legislation. 











The Small Business Administration cut its participation charges to banks 
by 50 per cent in a move designed to stimulate such participations. The reduced 
charges apply not only to new loans but also to those already on the books. 

The agency also approved a service fee for those banks servicing immediate 
participation loans. The fee amounts to 1/2 of 1 per cent on the unpaid principal 
balance of the Government’s portion of the loan. 

Since September 1953 about two-thirds of all SBA-approved small business 
loans have been bank-participation loans, which originated with the bank. 
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New speed... 


New convenience for 
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so many banking operations! 


N BOOKKEEPING, transit, saving, and trust 
departments—in fact wherever you keep 
records, the new Recordak Reliant Micro- 
filmer with Kodamatic Indexing lets you save 
tame microfilming . . . save time looking things up later! 


Offers one plus feature after another to 
make your microfilming easier, safer, faster! 


With its Aigh-speed automatic feeder, the new 
Reliant photographs up to 400 checks per 
minute. Ends worries about missed pictures. 
This precision feeder makes it all but im- 
possible to ‘“‘double-feed’’ documents—the 


cally indexes your records—right on the film! 
When viewed in Recordak Film Reader, 
code-lines lead you right to pictures you want 
in seconds! 


Prompt, nation-wide film processing. 
The films you use in the Reliant are developed 
the very same day they are received at your 
local Recordak Processing Center. In all 34 
of these strategically located centers, skilled 
technicians using the latest Kodak professional 
equipment process your films to highest stand- 
ards—your assurance of picture-perfect rec- 


ords at all times. 

Now .. . try before you buy! Have a 
new Recordak Reliant Microfilmer with 
Kodamatic Indexing installed in your bank 
for 30 days’ free trial. See how the Reliant 
gives you more in every way. There’s no obli- 
gation to buy or rent. Mail coupon right now. 


greatest cause of missed pictures. 


Checks, if you wish, are endorsed or can- 
celled automatically during microfilming run, 
another step saved! 


Important, too—a simple setting of the new 
Reliant’s Aodamatic Indexing dials automati- 


High-speed Feeder al! but 
ends possibility of missed pic- 
tures. even at a 400-check-per- 
minute recording speed 


Kodamatic Indexing. Pictures 
are indexed automatically dur- 
ing microfilming run. Lets you 
find any picture fast in reader 


Double Protection. Reliant lets 
you expose two rolls of film 
simultaneously—one for refer- 
ence, one for security file 


Recordak Endorsercliminates 
separate operations. Endorses 
or cancels automatically dur- 
ing microfilming run 


eeeeveeeeeeee MAIL COUPON TODAY eeeeeeeeeee 
RECORDAK CORPORATION J-4 
415 Madison Avenue, New York 17, N.Y. 
Gentlemen: We are interested in your “30-day Free Trial Offer” 


of the new Recordak Reliant Microfilmer with Kodamatic 
Indexing. 


SRECORDRK 


(Subsidiary of Eastman Kodak Company) 


originator of modern microfilming — 
now in its 30th year 


Name 


Bank 


Position 


“ Recordak’’ is a trademark 
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AMERICAN TRUST COMPANY 


San Francisco 


Statement of Condition, December 31, 1957 


RESOURCES 


Cash on Hand and in Banks 
U. S. Government Obligations 
State, County and 

Municipal Bonds 
Other Bonds and Securities 
Stock in Federal Reserve Bank 
Loans and Discounts 


$ 282,806,120.14 
402,878,677.58 


80,491,221.52 
34,003,054.48 
2,400,000.00 
850,202,846.88 


LIABILITIES 


Deposits 

Acceptances Outstanding 
Reserve for Unearned Discount 
Reserve for Interest, Taxes, etc. 
Other Liabilities 


$1,539,688,411.50 
2,228,600.76 
14,636,512.61 
11,575,086.35 
4,189,956.59 


ie 


ft 


| 


Bank Premises and Equipment 
Other Real Estate 
Customers’ Liability 
under Acceptances 
Accrued Interest Receivable 
and Other Assets 


Total Resources 


16,170,212.42 


1,922,311.76 


11,991,714.91 
$1,682,866, 160.69 


Capital Funds: 
1.00 Capital Stock 


($10.00 par value) $27,812,500.00 


Surplus 


52,187,500.00 
Undivided Profits 30,547,592.88 


Total Liabilities 


110,547,592.88 


$1,682,866, 160.69 


United States Government and other securities carried at $185,437,556.20 are pledged to secure U. S. Government 
Deposits, other public funds, trust deposits, and for other purposes as required or permitted by law. 


FRAZER A. BAILEY 
San Francisco 
WAKEFIELD BAKER 
President, Baker & Hamilton 
KENNETH K. BECHTEL 
Chairman of the Board 
Industrial Indemnity Company 
COLBERT COLDWELL 
Coldwell, Banker & Company 
PETER COOK, JR. 
Rio Vista 
RANSOM M. COOK 
Senior Vice President 
PAUL L. DAVIES 
Chairman of the Board, Food 
Machinery and Chemical Corporation 
CHARLES ELSEY 
San Francisco 
B. R. FUNSTEN 
President, B. R. Funsten & Co. 
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DIRECTORS 


HENRY Q. HAWES 


Senior Vice President 
McCann Erickson, Inc. 
WILLIAM L. KEADY 
President, Fibreboard Paper 
Products Corporation 
HARRIS C. KIRK 
President 
Jj. R. KNOWLAND 
Publisher, Oakland Tribune 
DANIEL E. KOSHLAND 
Chairman of the Executive Committee 
Levi Strauss & Company 
ROGER D. LAPHAM 
San Francisco 
JAMES K. LOCHEAD 
Piedmont 
DONALD MACLEAN 
President, California and Hawaiian 
Sugar Refining Corporation 
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J. W. MAILLIARD, III 
Vice President 
Mailliard & Schmiedell 
DONALD H. McLAUGHLIN 
President, Homestake Mining 
Company 
ROBERT W. MILLER 
Chairman of the Board 
Pacific Lighting Corporation 
GEORGE G. MONTGOMERY 
President, Kern County 
Land Company 
HERMAN PHLEGER 
Brobeck, Phleger & Harrison, 
Attorneys 
ALLAN SPROUL 
Kentfield 
MARK R. SULLIVAN 
President, The Pacific Telephone 
and Telegraph Company 
BEN F. WOOLNER 
Attorney 


SERVING NORTHERN CALIFORNIA 
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PUBLIC UTILITY INDUSTRY 
REVIEW & OUTLOOK 


Electric . . . Gas Pipeline & Distribution . . . Telephone 


Expansion and improvement programs, capital market developments, bank credit, 


court and commission decisions and government competition all have an important 


bearing on the outlook for the utility industry. 
major trends and developments in each of these areas. 






T IS THE PURPOSE of this article to 
| present the more important de- 
velopments of the year 1957 and 
the first quarter of 1958 affecting the 
electric utilities, natural gas distribut- 
ing and pipeline companies and the 
telephone industry, as exemplified by 
the Bell system. 

The principal areas of interest are 
as follows: 


@ The rate of capital expenditures in- 
creased sharply during 1957 even over 
the high levels of recent years. 


@ This characteristic of utilities makes 
them especially sensitive to changes 
in the long term money markets, 
since not only are capital expenditures 
heavy year by year, but well over half 
of all capital expenditures require out- 
side financing. Developments in the 
long term capital markets during 1957 
and early 1958 have been of an es- 
pecially dynamic character. 


®@ To utilities as regulated monopolies, 
court and commission decisions dur- 
ing the past year have been of con- 
siderable importance. This was es- 
pecially true of the natural gas pipe- 
line companies. 


@ In the electric utility field, govern- 
or subsidized facilities 


ment-owned 
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By W. HOWARD MILLER 


Vice President, Public Utility Department, 
The First National City Bank of New York 


have from time to time posed a com- 


petitive threat. Efforts toward free- 
ing TVA’s expenditures and policies 
from annual Congressional review and 
approval and toward Federal con- 
struction of a substantial number of 
nuclear power plants of commercial 
size may be important items in this 
category on the legislative calendar in 
1958. 


@ The year 1957 set new records in 
both volume of service rendered by all 
segments of the utility industry and 
in gross and net revenues earned. 


@ Use of bank credit by the utility in- 
dustry reached new high levels. 


New fixed capital investment by 
electric utility companies, by the Bell 
system and by the gas pipeline and 
distribution companies reached new 
highs in 1957. Some indication of 
the relative magnitude of these ex- 
penditures is afforded by Table 1 
which shows increases of up to one- 
third over the previous year and com- 
parable rates of increases over the 
five to ten year average. 

It will be observed that in the case 
of the electric utilities, the projection 
for 1958 shows a still further rise not- 
withstanding a decided tendency for 





Following is an expert analysis of 





total plant and equipment expendi- 
tures of all industry to recede. Data 
in Table II on expenditures for plant 
and equipment by U. S. industry as 
compiled in the McGraw-Hill surveys 
show the past ten-year record and 
the latest 1958 estimate for total busi- 
ness and for electric and gas utilities. 


There are clear indications that 
total estimated expenditures are be- 
ing further revised downward as the 
year progresses, and the utilities are 
not immune from this trend. How- 
ever, presently unserved gas demands 
and the building of more normal re- 
serve electric generating capacity in 
some areas tend to limit possible re- 
ductions. Likewise, the long con- 
struction period of electric power 
plants would appear only to permit a 
slowing of the rate of construction to 
coincide with the temporarily post- 
poned incidence of new peak loads. 


Volatile Money Costs 


One of the most widely discussed 
factors affecting the utility industry 
in the past year has been the change 
in money costs. Significant points of 
reference in order to place the changes 
of the past year in focus are 1) the 
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The Peoples Gas Light & Coke Co. 


NATURAL GAS PIPELINE UNDER CONSTRUCTION 
Two court decisions brought confusion. 


low-rate period of 1946-1949; 2) the 
lifting of the freeze on interest rates by 
the Federal Reserve in 1950; 3) the 
climactic upturn in interest rates in 
1953; 4) the complete reversal of the 
1953 rise in 1954; and 5) the second 
sharp upswing of 1956-57. 

To summarize the experience of a 
representative utility in this period 
there are listed below the dates of 
offering and the yield to the purchaser 
from successive new offerings of 
Florida Power & Light Co.: 


July 1949 2.90% 
April 1953 3.74 
October 1954 3.08 
April 1956 Sat. 
December 1956 4.30 
May 1957 4.50 


A still better indicator of the un- 
usual recent year changes in the bond 
market is in the experience of repre- 
sentative new issues. Using Aa-rated 
new utility issues, we find that they 
rose irregularly from a 3.15% average 
yield in February 1956, to a 4.30% 


Commonwealth Edison Co. 


NUCLEAR POWER PLANT UNDER CONSTRUCTION 
The number will grow, despite government competition. 


yield in November and December of 
that year. In 1957 this trend con- 
tinued from the January average of 
4.48% to the October peak of 4.95%. 
Issues offered during the period from 
November 1 to 14 averaged a yield of 
4.91% at the offering. 


After the first reduction in the New 
York Federal Reserve Bank redis- 
count rate on the 14th from 314% to 
3%, three issues were brought out on 
an average 4.71% basis, followed by a 
further yield decline in December to 
an average of 4.38%. January 1958 
still further extended this trend with 
an indicated level in the first week of 
about 4% for Aa-rated bonds. In 
the next ten days, yields declined still 
further so that on January 16, an A- 
rated Alabama Power issue was 
brought out at 3.85% followed by 
West Texas Utilities (also A-rated) at 
3.80% and Aa-rated issues at 3.65% 
(Pacific Gas & Electric) and 3.60% 
(lowa Power & Light). 


Conflicting influences appeared in 
the market at this time. One of these 
was the indication that the impending 
Treasury refunding of $16.8 billion 
would include a long term issue. 
However, this effect was partially 
offset by two psychological moves of 
the Federal Reserve in reducing stock 
margin requirements and in a further 
14% cut in the rediscount rate which 
was followed immediately by a cut in 
the prime rate of several leading New 
York banks. 


The close pricing of the issues of 
late January, when the effects of the 
influences just cited were beginning 
to make themselves felt, resulted in 
temporary indigestion in the market 
particularly in view of the heavy 
schedule for February and March. 
The aggregate of new issues scheduled 
for the period from February 1 to 
March 15, none individually in excess 
of $40 million, reached a total of $331 
million. Under these circumstances 
underwriters began to seek the true 
level of the market which proved to be 
around a 4% basis for Aa bonds 
against about 3.70% in early January. 


This new level has since been psy- 
chologically bolstered by a third cut 
in the rediscount rate (to 214%) and 
two modest reductions in bank reserve 
requirements. 


Bonds vs. Stock 


As shown in Table III, by far the 
dominant part of 1957 new capital of 
the utility industry was raised through 
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bonds. The $4 billion total represent- 

ed both the highest dollar amount 

and the largest proportion of capital TABLE | 

raised by the public utility industry Utility Capital Expenditures 

through public offerings in the past (In Billions) 

Six years. Ave. Ave. 
The heavy demand for capital am an ean Se: Se 

funds in 1957 relative to available Electric Utility Companies $2.9 $3.7 $4.0* $3.0 N.A. 

supplies and the higher accompany- Bell System 2.2 2.5 ek 1.6 $1.5 

ing level of interest rates led to the 

inclusion of provisions in many new 

bond issues barring refunding either A pane 

for a stated term of years or by _ Electrical World estimate. 

higher redemption prices. The wis- mee ae Rey eee een ae eee 

dom of including such provisions 

had been clearly demonstrated to 

insurance companies and other in- 

vestors in debt securities in the TABLE I 

1953-54 period. Expenditures on Plant and Equipment (McGraw-Hill Survey) 
The wide swings in rates previous- (In Millions) 

ly discussed occurred in the relatively 

stable debt segment of utility capital 

structures. A more volatile segment 1948 $14,850 $1,680 

is that represented by preferred 1949 14,300 2,220 

stock. While typically comprising 1950 12,400 3,050 

a smaller proportion of capital struc- 1951 18,779 3,676 

tures, it is nevertheless important 1952 21,976 4,750 

to both the electric utilities and the 1953 22,305 4,548 

natural gas pipeline companies. Tele- 1954 27,891 4,219 

phone companies and gas distrib- 1955 30,030 4,309 

uting companies do not usually have 1956 36,641 4,895 


oe amounts of this type of 1957 (p) 38,633 6,254 


When investor interest in  pre- 1958 (e) 36,059 6,441 
ferred stocks is at a low ebb, there (p) Preliminary. 
are times when virtually no dividend (e) Estimated. 
rate acceptable to issuers will appeal 
to investors. This situation pre- 
ee = aoe ae = apse TABLE Ii! 
the. volume of publicly offered pre- . one ons 
Ciel iteciiin: tani, ok Gm taken Saini 1957 Public Offerings of Utility Securities vs. 
both in dollar amount and relative Preceding Five Years 
to total long term public financing (In Billions) 
for the six years studied. 


Gas Pipeline and Distri- 
bution Companies Pe 2.0 1a" LS 1.1 


Year Total Business Electricity and Gas 


195719561955, 1953 
Common _ stock offerings were Long-term Debt $40 $2.1 $ 26 $ 3.1 

sharply lower in 1957 than in the Preferred Stock 28 35 

previous year because 1956 included Cidition Hak 63 ; 78 

an American Telephone & Tele- vigil i ; ; 

graph rights offering of approximately $4.91 

$575 million. The amount of new 

common stock required to be raised 

in 1957 appears to have been limited 

to a degree both by the increase in Vaaee 

retained earnings and by income Moody’s Stock Averages 

tax deferrals arising from accelerated 125 24 Blecic 10Ges 10 Ges 

amortization and heavier deprecia- Industrials Power Cos. Dist. Cos. Trans. Cos. 


tion accruals now permitted for 1957 High $160.64 $52.05 $29.16 $59.57 
neeeay She: purpeene. ) 1957 Low 126.62 46.42 25.15 42.17 

Utility common stock prices were 12/26/57 128.87 50.02 25.78 42.39 
little affected by the general stock 3/1/58 129.97 49.96 28.88 53.67 
meee Semen of 10 ane oe 1957 Low in % 1957 High 79% 89% 86% 71% 


largely recovered to their prior highs. s 3 
The. only. utility group which hes Ave. at 31/58 in % 1957 High 81% 96% 99% 90% 


lagged in this respect is the natural 
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gas pipeline stocks which have been 
affected by the uncertainties created 
by the ‘Memphis Decision” dis- 
cussed subsequently. These market 
changes as evidenced by Moody’s 
averages are given in Table IV. 


Rates vs. Costs 


The experience of the electric 
and telephone utilities with regula- 
tion generally was reasonably satis- 
factory in 1957 reflecting a recogni- 
tion by regulatory agencies of in- 
creased costs, both operating and 
capital. There were a few exceptions 
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to this especially in certain Southern 
and New England states. 


As a factor in rate regulation, 
the effect of higher interest and 
dividend rates orf senior securities— 
bonds and preferred stocks—was not 
generally serious in view of the 
relatively small proportion of the 
capital structures directly affected. 
New money actually provided in 
1957 represented for most utilities 
only about 10% of their totals. 
However, regulatory authorities have 
given some recognition to the more 
and more widely held view that a 
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long term plateau of interest rates 
higher than the average cost of 
present funded debt has been estab- 
lished. 


Other factors which have found 
recognition generally by regulatory 
authorities are the rising long term 
trends of fuel, labor and material 
costs and the fact that further 
economies in operating costs are 
unlikely to be sufficient to permit 
utilities to absorb all or even a sub- 
stantial part of higher costs in the 
future. For example, fuel used per 
kwh generated by the progressive 
American Gas & Electric System 
has been brought down from 14,200 
btu in 1947 to 10,330 btu in 1957, 
a reduction of 27%. American Gas 
& Electric has estimated a reduction 
over the next ten years of only 17%. 
Meanwhile, the cost per ton of coal 
trends upward. 


One important effort being made 
currently by the electric utilities to 
economize on their future power 
supply is represented by the pro- 
jected pooling of interests by groups 
of smaller utilities in super-generating 
plants which can show appreciable 
savings in both capital and operating 
costs. In order to undertake such 
projects the operating companies wish 
to be assured of their present ex- 
emption from the Public Utility 
Holding Company Act through the 
so-called Bricker Amendment to that 
act on which hearings are expected 
shortly. 


“Phillips” & “Memphis” 


The regulatory situation of the 
natural gas pipelines; especially those 
which are also producers, is in a 
confused state. Let us consider first 
producers and _ pipeline-producers 
which supply natural gas for ultimate 
retail distribution. The so-called 
“Phillips Decision” of the U. S. 
Supreme Court of June 1954 sub- 
jected them to utility type regula- 
tion by the Federal Power Com- 
mission. 

Even prior to the decision, Con- 
gress passed legislation, the Kerr 
Bill, to assure their complete ex- 
emption from regulation. This bill 
was vetoed by President Truman. 
A different, more restrictive bill 
(the Harris Bill) was vetoed by 
President Eisenhower in 1956 be- 
cause of an incident involving po- 
litical contributions. The future of 
a still more restrictive compromise 

(Continued on page 42) 
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Investment Survey 


Governments « Municipals « Corporates 


By William B. Hummer 









Spring breezes and a blue horizon for the bond markets 
for bank portfolios in months immediately ahead. 

The Fedéral Reserve is completing the most thorough and swiftest turnabout 
of credit policy in its history. Further additions to bank reserves are anticipated 
as the program of full active ease is restored. 

Meanwhile, the Treasury is carefully avoiding competition with corporate and 
mortgage borrowers for long-term funds. Financings for the remainder of the year 
are likely to feature very-short term and short bank-range maturities. 
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With this background, the outlook for prices of Treasurys and prime munici- 
pals and corporates remains unchanged from recent months. 

The 90-day bill rate may remain under 1 per cent and all other money market 
rates will probably ease further. Plentiful_ reserves, as always, will be reflected 
most quickly in the volatile short—term market. 

Increasing ease is also being communicated to longer maturities. Intermediate 
Treasurys have forged ahead since the end of 1957 (the 2 1/2s of 1963 are up about 
3 points over December 31, up about 9 points over the 1957 low) and should continue 
in strong bank demand. As reserves accumulate and loan demand fails to exhibit 
its usual seasonal snap, banks must seek an investment outlet and much buying may 
be concentrated in the three to six year range. 

Long-term Treasurys again are marching upward after a pause in the first 
quarter following their record jump of late 1957. Institutional buyers again are 
in the market as medium-term yields sink below desired levels and opportunities to 
place large private loans diminish. The longest maturities are gradually advancing 
to a 3 per cent yield basis, but keen memories of recent years make it seem unlikely 
at this juncture that the rally will persist much beyond that. 





Since October, the Fed has lowered the discount rate three times, from 3 1/2 
to 2 1/4 per cent. Reserve requirements have been reduced twice by 1/2 of 1 per cent 
each time and now are the lowest in more than 20 years. Open market operations have 
gradually and skillfully been tied in with these moves to create more and more ease. 

What has been the result? The Fed has attained its oft—stated goal of a smooth 
rather than abrupt transition of policy. Reserves of reporting banks have gradually 
changed from a deficiency of $400 million through October to a level of more than 
$500 million net free reserves in recent weeks. 

This sensational change in reserve positions has been accompanied by a rise 
in total bank credit (loans and investments adjusted) of $826 million for reporting 
banks in the first quarter of the year. This compared with a decline of $2.3 billion 
in the prosperous first quarter of 1957. 

Total deposits rose more than $1.5 billion in the first quarter. Bank li- 
quidity is not being restored to the degree indicated, however, because time deposits 
have accounted for the bulk of the gain. The significance to the market of the Fed’s 
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actions is that moves which have already been made make virtually certain technical 
strength for bonds in months ahead, regardless of which way economic winds blow. 


The Treasury will turn increasingly to the nation's banks during the re- 
mainder of the year. The recent $3.5 billion cash offering of 4-year 10-month notes 
was expressly designed for banks, is indicative of what lies ahead. Debt management 
officials do not want to rely on money market maturities, which prove troublesome in 
all too short a time; on the other hand, the recession prevents issuance of long 
bonds. Banks, in a position to buy intermediates with ample reserves, are therefore 
the logical target for Treasury financing activities and will continue to be so. 

The deficit for the current fiscal year may approach $1.5 billion, but the 
Treasury will not be in the market again for cash until July or August. In the second 
half of this year, the Treasury will raise more than $7 billion for normal seasonal 
requirements; in addition, a substantial amount of funds needed to meet the fiscal 
1959 deficit must be raised——and this deficit may soar to well over $5 billion. 


Total cash financing activity for the remainder of the year should, therefore, 
amount to about $12 billion or more, depending on the deficit. This will be largely 
in the form of tax anticipation issues and short notes for banks. In addition, the 
Treasury must refund $23.8 billion of maturing debt in the second half of the year. 

Most imminent refunding chore involves $23.8 billion obligations coming due 
June 15, which are 39 per cent bank held and only 5 per cent owned by the Fed. A 
split offering featuring a certificate and three or four year note appears likely. 


The municipal and corporate markets have been roaring at a record pace this 
year. Should state and local financing activity continue at the present rate, the 
total for the year would be $9 billion. While this is not likely, new tax-exempt 
financing may well surpass the 1954 record of $7 billion. 

While the municipal market has given up a bit of ground since the first of the 
year, on the whole yields have remained remarkably stable in the face of record 
activity. Moreover, extremely heavy bank demand has driven prices of shortest—dated 
municipals even higher. Yields on one-year municipals have declined as much as 75 
basis points since December, while the return on the same serial bonds have risen by 
25 basis points on a 20-year maturity. 

The calendar for new issues remains heavy. The experience of recent months 
may continue: a large number of sellouts, but also weeks where only price concessions 
on a big percentage of offerings can keep the market moving. Fundamental conditions 
should push municipal prices somewhat higher, but this market may lag behind corpor- 
ates and Treasurys because of the heavy supply in the offing. 


Among major issues being readied for the market are $100 million Californias 
and $97 million Massachusetts. 


Corporate financing, heaviest in history in 1958’s first quarter, should slow 
down in months ahead. This is because such financing is always closely geared to 
expenditures for new plant and. equipment, and such expenditures are expected to drop 
off by 17 per cent this year. 

Since supply of bonds should decline while demand remains brisk, the short-— 
term outlook for the corporate market points to gradual price improvement. Reception 
given new issues may be mixed, however, just as has been the case in recent months. 
Buyers are seeking guarantees against possible early refundings, and call features 
are playing an increasing role in the success or failure of offerings. 

Among major issues now scheduled are $50 million Consolidated Edisons, $150 
million Texas Co. debentures and $40 million Philadelphia Electrics. 
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but when the sun goes down, this bee knocks off. PNB doesn’t. 
PNB’s round-the-clock transit operation works day and night. 
We handle one of the largest volumes in the country, with a 
speed and organization that save transit time for correspond- 
ents—as your own comparison of date-stamps will show you. 


“Busy as a bee”? No—busy as PNB... helping correspondents. 
How can we help you? 


THE PHILADELPHIA NATIONAL BANK | 2s 
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BUCKS, DELAWARE 
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Credit Life Insurance— 


A New Dimension — 


in Service 


It was only by adopting a plan of automatic non-cost 
credit life insurance that this bank achieved its goal of elimi- 
nating all non-insured personal instalment credit. 


By MARVIN R. WERVE* 
Vice President, The Omaha National Bank 


ly increasing acceptance 

among grantors of credit may 
be summed up in the statement that 
the monetary obligations of this 
life should die with the indivigual 
who incurred them. Especially is 
this true of consumer’ credit which, 
after all, is a form of personal debt 
and should not be permitted to 
attach itself to those for whose live- 
lihood and well-being it is the re- 
sponsipility of the borrower to pro- 
vide. ~ 


A’: that is gaining steadi- 


With the realization of the im- 
portance of credit life insurance 
have come many problems and many 
approaches to their solution. There 
has been considerable experimenta- 
tion as lenders have felt their way 
toward applications of this new tech- 
nique that would afford the pro- 
tection desired at a cost every bor- 
rower could afford to pay. A few 
saw in this added item of expense 
an opportunity to add to their pack- 
age of charges a figure that was al- 
together disproportionate to the risk 
involved, and the resulting abuses 


have reflected discredit on the in-. 


dustry as a whole. 


But our insurance companies have 
been working diligently at the task 
of creating programs of credit life 
insurance that might be readily 
adapted to the needs of borrower 
and lender alike. They have de- 
veloped the actuarial figures that 


*Mr. Werve heads the bank's instalment Loan 
Department. 
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make it possible to insure this type 
of risk at a cost that is both equitable 
and reasonable; and there has emerged 
a growing acceptance of credit life 
insurance by lending agencies as 
well as all forms of retail credit 
sales organizations. 


In the 18 years I have spent in 
the consumer and instalment credit 
field, there have been a considerable 
number of cases in which death has 
taken the borrower. Since he was 
without exception his family’s sole 
source of income, the death invari- 
ably resulted in a condition of ex- 
treme hardship. It naturally wrought 
a drastic change in the family struc- 


MARVIN R. WERVE 
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ture and gave rise to considerable 
strain in the debtor-creditor rela- 
tionship. A previously beautiful credit 
picture was blighted by the presence 
of want and the prospect of loss. 
Delinquency became inevitable, and 
the: highly sensitive situation that 
followed was characterized by a 
feeling of embarrassment all around. 
Only by the most careful handling 
could the bank manage to avoid the 
generation of ill will on the part of 
the borrower’s family and friends. 


A leaf out of our own experience 
concerns a man who in 1951 bor- 
rowed $800 with which to buy a 
used car, with his wife co-signing 
the note. He was thirty-five years 
old and the father of two children. 
While he had never been able to 
accumulate much in the way of 
worldly goods, he was regularly em- 
ployed at a good weekly salary, 
loan was regarded as a 
normally good risk. But the borrower 
suffered a fatal heart attack, and 
since there was no life insurance of 
any kind the widow was compelled 
to sell the car in order to pay off 
the loan. It was necessary for her 
to borrow train fare for a return 
trip to Minnesota to live with her 
parents. 


Another case is that of a World 
War II veteran who last year ne- 
gotiated an $1,800.00 Title I loan. 
He suddenly died before the first 
payment was due. His circumstances 
were quite similar to those of the 
borrower mentioned in the previous 
paragraph with one exception: When 
his loan was made the bank was 
providing all instalment borrowers 
with free credit life insurance with 
the result that his ¢ase had much 
the happier ending. 


Something Lacking 

My first experience with credit 
life insurance came while operating 
a finance company in 1945. Loans 
were insured on an individual policy 
basis. Commission income, rather 
than protection for the borrower or 
lender, provided most of the in- 
centive for the sale of the insurance. 
It proved to be expensive for the 
borrower and left the lender un- 
protected where protection was most 
needed. 


I found somewhat the same thing 
to be true of the group-optional 
plan of life insurance encountered 
in the bank whose employment I 
entered a year or so later. Although 
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BRING IN THE CUSTOMERS 
with these FREE traffic-building displays 


Japanese Kokeshi 
Dolls 


Following the custom 
of centuries, Japanese 
use these dolls as banks 
to teach thrift. 2 dolls 
in clear plastic case 


We'll lend them to you without charge 


These eye-catching and stimulating 
exhibits have proved their traffic- 
building power for us and for our 
correspondents in other parts of the 
country. They’re available for use by 
any of our correspondent banks*—at 
no charge. 

This is just one of the extra services 
that make a correspondent relation- 
ship with our bank more profitable 
for you. Besides offering access to 
our complete facilities in Chicago, we 
provide assistance in bank remodeling 
or alteration, management and oper- 
ational problems, bond investment 


reviews, and bank advertising. And 
we conduct an annual conference 
covering many current banking 
problems. 

One of the Divisions of our Com- 
mercial Department — Division F — 
is assigned exclusively to serving our 
correspondents. A man from Division 
F will be glad to call on you at your 
convenience and explain how all our 
facilities can be put to work for you. 
Just call or write us today. 

*Please give us advance notice 


when you ask for the displays, be- 
cause they're in constant demand, 
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Coin and currency 
display 
Fascinating coins 
dating from 480 B.C. 
Paper money tracing 
our history from Colo- 
nial days. 24 clear plas- 
tic holders, 15” x 18”. 
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of all nations 


6 clear plastic holders, 
15” x 18”, arranged by 
continents and show- 
ing colorful stamps 
from every land. 


The First National Bank of Chicago 


Dearborn, Monroe and Clark Streets Building with Chicago since 1863 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
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this plan’s cost to the customer was 
reasonable, it was still an additional 
charge, and, for the most part, he 
sought to avoid it. The upshot of 
this arrangement was that the cov- 
erage was bought, in most cases, 
by borrowers who didn’t need it; 
those who really needed it wouldn’t 
buy it. 

It was very clear that we needed 
a plan of automatic non-cost credit 
life insurance, so we set about con- 
structing one. Our goal was absolute 
assurance that we would never have 
another case of non-insured personal 
instalment credit. 


First, we examined the potential 
cost. After obtaining the actuarial 
figures, the insurance company set 
a rate on outstanding volume re- 
ported at the end of each month. 
This rate, applied to our estimated 
volume, making provision for normal 
growth, gave us a cost figure that 
was not too large, so we decided to 
proceed. 


August 1, 1956 was selected as 
the effective date. We decided to 
insure all accounts then outstanding 
as well as all future accounts, and 
sent to all of the former certificates 


Mounted reproductions of claim checks tell the story. 


of insurance along with a detailed 
letter of explanation. The general 
public was told about the plan by 
direct mail, in the newspapers, and 
by radio and television. All other 
instalment loan advertising was dis- 
continued, and all the space and 
time at our command was devoted 


to our free credit life insurance. 
The subject lent itself admirably 
to the simple, dignified treatment 
that can be relied upon to produce 
the best results, and its effectiveness 
has enabled us during the last half 
of 1957 both to curtail our advertis- 
ing and to reduce our direct solicita- 


The best place to deal with a 
banking problem is on the spot 


e Twenty-five offices in 17 Connecticut communities put Connecticut 
right at your finger tips. 


e Able, experienced, specialized personnel handle your inquiries. 


e Our correspondent banking service is tailored to your exact needs. 


.... that’s why you'll find it a very satisfying experi- 
ence when The Connecticut Bank and Trust Company 
serves you as correspondent. Write for full information. 


THE CONNECTICUT BANK 


AND TRUST COMPANY 
HARTFORD, CONNECTICUT 


Member Federal Deposit Insurance Corporation 


Member Federal Reserve System 
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tion efforts, thus effecting a sub- 
stantial reduction in our business 
production costs. 


Even so, the rapid growth of our 
instalment credit business has taxed 
our facilities to capacity, and any 
stepping up of our advertising and 
solicitation program will have to 
be deferred as a matter of simple 
necessity until there is a leveling off 
in the amount of business we are 
presently called upon to handle. 
Meantime, we are saving money 
while making money, since we are 
saving in advertising cost more than 
enough to pay for the insurance. 


The response to our initial an- 
nouncement was excellent. We were 
flooded with calls, some coming from 
competitors. On the basis of infor- 
mation exchanged in the course of 
calls that came in from dealers, we 
were able to establish several good 
lines of dealer paper. Still other 
calls came from customers already 
on our books. They were grateful 
and created a good volume of bus- 
iness by their referrals. 


A Steady Gain in Volume 


Promptly following the announce- 
ment we began to experience a 
steady increase in business of good 
quality, and the gain in outstanding 
‘ volume to date is over $2 million. 
The gain continues; contrary to the 
national trend, our outstandings have 
increased $400,000 since the first of 
the year. Never a day goes by that 
some portion of the day’s loan 
transactions cannot be traced to 
our credit life insurance plan. 


The vastly increased number of 
contacts and business relationships 
generated by our free credit insurance 
has attracted a considerable amount 
of business to other departments 
of the bank. Many new customers 
tell us that it was their interest in 
credit life insurance that brought them 
in and resulted in their use of one 
or more of the other services offered 
by the bank. 


As previously indicated, credit life 
insurance is tremendously worth 
while as a means of cultivating 
customer good will, and it naturally 
follows that the customer reaction 
thus generated is felt throughout 
the community and reflected in the 
quality of the bank’s public rela- 
tions. Never in its history has con- 
sumer credit needed good public 
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WORDS 
FOR 
ARIZONA 


SAGUARO 


Don't sound your “g.” It’s pronounced “sa-WAR-o,” and it’s a 
giant cactus plant. Saguaro cacti may live for hundreds of years, 
reach heights of fifty feet or more. And Arizona has a virtual 
monopoly on them. They reach for heaven at every turn in 
the desert landscape; so, naturally, the saguaro blossom is the 
state’s official flower. 

Other plants thrive in Arizona, too: cotton, for example, 
citrus, vegetables and a variety of flora that helps to feed and 
clothe the nation. Also the kind of plants that manufacture 
electronic devices, aircraft components, 
metals, and a thousand other products that 
make Arizona the champion in small- 
industry growth. The climate is just as good 
for commerce as it is for cacti. 

Look to “Arizona’s Bank” for the facts. 

Write: Home Office, Phoenix. 


Vicseat dene? 
Largest Bank in the Rocky Mountain States 
50 CONVENIENT OFFICES senses reoens: otrosir mesuance conoraron RESOURCES $491 MILLION 


INTER-COUNTY TITLE 
GUARANTY AND MORTGAGE COMPANY 


Yesterday’s doubt is made today’s 
certainty with 
TITLE INSURANCE 


OFFICES IN 16 CITIES 


NEW YORK, NEW JERSEY, CONN Ne eer) ener 
an an oo 111 BROADWAY, N. Y. 6, N. Y. 
INDIANA, FLORIDA, DELAWARE, \ BArclay 7-2700 
KENTUCKY, VIRGINIA, WEST VA. exc 
AND DIST. OF COLUMBIA ee ee 
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TS ELECTRONIC! 





THE NEW BURROUGHS SENSITRONIC ... THE MOST 
COMPLETE ELECTRONIC BANK BOOKKEEPING MACHINE 


The new Burroughs Sensitronic goes way beyond the mere introduction of electronics into bank 
bookkeeping. 


It brings you another step in advanced electronic bank automation .. . the result of Burroughs 
leadership in the combined fields of electronics and automatic bank accounting. 


Here, in the new Sensitronic, is banking’s most fully electronic bank bookkeeping machine. 
And banking’s most fully automatic bank bookkeeping machine. 

And banking’s most functionally complete bank bookkeeping machine. 

And banking’s most compact bank bookkeeping machine. 

All wrapped up in one electronic taskmaster that has the designed-in, built-in capacity to 
produce more work in less time and produce it with greater accuracy and at lower cost than 
anything else in sight. 


Get the full detailed story on the new Sensitronic’s capabilities. Call our nearby branch office 
today. Burroughs Division, Burroughs Corporation, Detroit 32, Michigan. 


BURROUGHS SENSITRONIC So 


Burroughs and Sensitronic—TM’s 





and so are your commodity 
loans when backed by 


AMERICAN 
EXPRESS 
FIELD 
WAREHOUSING 


eite os 


er 
YOUR SHIELD 6M PROTECTION 
Head Office: 
65 Broadway, New York 6, N. Y. 
Offices Nationwide 


Write for FREE booklet 
“‘Bank Loans Secured by Field Warehouse Receipts” 
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relations as it needs it now and 
credit life insurance is doing much 
to meet that need. In almost every 
state in the Union in which such 
legislation hasn’t already been en- 
acted, bills calling “for the regulation 
of consumer credit have been intro- 
duced and the odds favor their 
passage. The men who are charged 
with the responsibility of formu- 
lating this legislation are daily con- 
fronted by detailed descriptions of 
abuses perpetrated by a few un- 
scrupulous operators in some phase 
of the instalment loan industry. It 
seems reasonable to assume that 
introduction and enactment of legis- 
lation regulating the use of credit 
life insurance will follow as a matter 
of course. 

The abuses brought to light by 
the constant probings of state legis- 
lators and insurance departments, 
however, affect our instalment lend- 
ing operations only as they affect 
the industry as a whole. We have 
nothing to conceal. We want our 
customers to know about the pro- 
tection afforded them by our plan, 
and we want them to know that it 
costs’ them nothing; because what 
they know others will learn from 
them, and the results are all to the 
good. 


A Gratifying Experience 


A settlement involving a death 
claim is by no means an altogether 
agreeable experience, but it never- 
theless has its very great compen- 
sations. The feeling of gratification 
that arises out of the alleviation of 
the grief that characterizes every 
situation in which such a settlement 
is made is a difficult one to describe. 
In instances in which the widow of 
the borrower had been unaware that 
the account was insured, the relief 
and gratitude expressed have been 
such as to make one forever grateful 
for credit life insurance. 


By contrast, the uninsured loan 
presents a sorry picture indeed. It 
will. almost inevitably result in a 
delinquency and a most difficult 
and distasteful job of collecting. 
And if the collection work isn’t of 
the highest quality, it is likely to 
result in a law suit or a repossession, 
with considerable damage to the 
bank’s public relations. 

In the 19 months that this plan 
has been in force, we have made 37 
claims amounting to more than 


$22,000. The credit involved has 
been both direct and indirect, se- 
cured and unsecured, and includes 
all of our FHA Title I home im- 
provement loans. Claims in the latter 
classification total in excess of 
$8,000. While some of these Title 
I loans would have wound up as 
claims paid by the Federal Hous- 
ing Administration, our Title I re- 
serves would have suffered accord- 
ingly, and the families of the bor- 
rowers would still have been left in 
a difficult situation. 


In the case of several of these 
claims there has been no other in- 
surance, and in no case has the 
other insurance in force been in a 
sufficient amount in itself to have 
made the retirement of the debt 
easy to handle. In only a few in- 
stances has there been another wage 
earner in the family, and the sur- 
vivors have had to rely for their 
livelihood on social security and any 
additional money that the wife might 
be able to earn in some unspecialized 
employment. There can be no doubt 
that most credit men have many 
times encountered the difficult sit- 
uations resulting from the death of 
an uninsured borrower, and have 
felt very strongly that they would 
like to have done something about 
it. But others were waiting to be 
served, and the thought was soon 
lost in the maze of every day business 
activity. 


Today, consumer debt touches 
everyone. It has become a way of 
life, and has improved the standard 
of living of every American family 
as if by a magic touch. It has caused 
our economy to produce goods and 
services for the use and enjoyment 
of our people as it has never pro- 
duced before. 


Over all of this, however, has 
hung the thought of what might 
happen if the breadwinner were 
suddenly removed from the family 
circle. Credit life insurance has re- 
moved from that thought much of 
its unpleasantness and has left in 
its place a feeling that instalment 
lending has been given a new di- 
mension in service. 


Because the optional use of credit 
insurance would inevitably result 
to some degree in the denial of this 
much needed protection where it is 
most needed, we have been thorough- 
ly persuaded by our own experience 
that we cannot afford to sell it. 
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the “Professor’”’ learned his lesson, too 


Many a banker has functioned, reluc- 
tantly, as a part-time “professor” of bank- 
ing ABC’s—because he entrusted his new 
quarters project to people who had to be 
instructed in the special needs of his 
business. Many have lost precious time 
away from their own work, indoctrinating 
designers, engineers, and contractors— 
and have still wound up with quarters in- 
adequately planned to meet today’s com- 
petition and the challenge of tomorrow. 


Bank Building 


They’ve learned their lesson, they tell 
us. They’ve learned that in planning and 
building banks, there’s no substitute for 
experience and specialization. Over 3,300 
bankers whose quarters were planned by 
Bank Building Corporation can, and will, 
attest to that. Our specialized methods 
produce quarters tailored to your needs, 
your budget. And our experts take all 
the load off your shoulders, all the details, 
freeing you to be a banker. 


allen 


AMERICA 
ST. LOUIS, 1130 Hampton Avenue 


NEW YORK « 


CHICAGO «+ SAN FRANCISCO «+ 


ATLANTA « AUSTIN 


Operating Outside the Continental U.S. as: Bank Building Corporation, International « Subsidiary: Design, Inc. 


See for yourself the results of 
Bank Building's specialized 
planning ; there’s one of our 
projects near you. Send today . 
for this directory of recent- 
ly-completed projects. There 
is no obligation, of course. 








Instalment Credit’s Role 


in the Recession _. 


It’s business as usual for instalment loan 
departments of the nation’s banks. 


HE PROBLEMS confronting the instalment credit executives of the coun- 
try’s banks in the current period of recession and business uncertainty 
brought a record attendance of some 1700 bankers from all sections 

of the country to the National Instalment Credit Conference which was 
held in Chicago, March 24-26. The conference was sponsored by the In- 
stalment Credit Commission of the American Bankers Association. Chair- 
man of the Conference was Commission Chairman Carl A. Bimson, presi- 
dent of the Valley National Bank, Phoenix, Arizona. Following are ex- 
cerpts highlighting the addresses and reports making up the program: 


Consumer Not Overextended 
Chairman Bimson: 
ACTUALLY, the consumer hasn’t gone 
on a buyer’s strike. Retail trade, 
overall, is holding up well despite the 
downward slide in general business 
activity. Consumers have, of course, 
restricted their purchases of certain 
durable items, notably automobiles, 
houses, and appliances, possibly be- 
cause of price increases, possibly be- 
cause of a high degree of saturation, or 
possibly because of a sense of uneasi- 
ness regarding the national economy. 
The rapid increase in repayments is 
bound to have been a deterrent to in- 
creased consumer purchases, but nei- 
ther can we ignore the effect the rapid 
increase in prices of automobiles and 
houses undoubtedly had upon con- 
sumer demand. 


Since we will not be likely to see an 
increase in family formations until the 
60’s, at which time the war period 
babies will reach marrying age, it 
would, in my opinion, seem apparent 
that we must either have an increase 
in new home construction or the in- 
troduction of entirely new products or 
major changes in present-day pro- 
ducts, or both, if we are to see much 
betterment in the present disappoint- 
ing demand for most major appliances. 

Generally speaking, the consumer is 
not, even now, overextended credit- 
wise. Delinquencies are well in line 
with previously reported low figures, 
although an increased effort is re- 
quired by most banks in order to hold 
them in line. 
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Saved by Restraint 

Lee P. Miller, vice president, American 
Bankers Association and president of the 
Citizens Fidelity Bank and Trust Com- 
pany, Louisville, Ky.: 
THE. IMPACT of the inflation gener- 

ated in the recent boom is taking 
its toll. This once again proves that 
economic growth and stability cannot 
rest upoh,the tenuous threads of in- 
flationary psychology. We are fortu- 
nate indeed, therefore, that by virtue 
of efforts to restrain the inflationary 
forces through monetary actions up to 
last fall, we are far better prepared to 
deal with the adjustments that were 
boung to come. It was not to be ex- 
pected that such actions could have 
done the whole job of containing in- 
flationary forces, but there is no 
telling how far those forces might have 
proceeded and how deep a pit of de- 
pression might have been encountered 
if earnest and appropriate measures of 
restraint had not been applied. 


Thus, while the recent rise in un- 
employment is not to be condoned, 
it is reassuring that inflationary psy- 
chology has given way to a broader 
appreciation of the fact that the 
business cycle is still with us, and that 
fewer consumers and business men are 
convinced that inflation is inevitable. 


In order to guard against a resur- 
gence of inflationary forces, it is es- 
sential that we not be stampeded into a 
series of drastic measures which make 
people lose confidence in their ability 
and willingness to preserve the value 
of the dollar. 








Prevention the Best Cure 


Carl E. Allen, president of the Federal 
Reserve Bank of Chicago: 


THE CURRENT lull in business activ- 

ity has been called a “breather.” 
If we mean by that analogy that, 
among other things, this is an ap- 
propriate and necessary time for in- 
quiring as to why business is “out of 
breath,” then the analogy is a good 
one. But if it is meant only to suggest 
that we are enjoying a much needed 
and deserved rest before going blithely 
on our way toward further inflation 
then it is a dangerous analogy. 


Now is the time—when the con- 
sequences of our excesses of the past 
are hard upon us, when there is a 
sense of urgency—to seek ways and 
means to avoid another boom and the 
inevitable reaction. In economics as in 
medicine the best “‘cure’’ is a preven- 
tive. And the way to avoid depres- 
sions is to contain the boom which 
inevitably precedes them. 


Under present circumstances we 
can only hope for a revival of faith in 
the pricing mechanism of the market 
place. We can hope that management 
and labor in the months ahead will 
recognize that lasting rewards cannot 
come from constantly increasing 
prices, but rather that the mutual in- 
terests and the well-being of the 
country both require price stability. 
And we can hope that our Govern- 
ment will demonstrate a continued re- 
luctance to intervene, pending a rea- 
sonable opportunity for all of us to 
adjust to more normal conditions after 
having become accustomed to abnor- 
mal boom conditions for so long. 


Improving Dealer Structure 


Charles J. Witting, vice president, Con- 
sumer Products Group, Westinghouse 
Electric Corporation: 


[D/STRIBUTION at both wholesale and 
retail levels is changing—fast. 
As profit margins are squeezed for 
distributors, manufacturers increas- 
ingly are being forced to set up fac- 
tory branches and take on the historic 
role of the independent distributor. 
The remaining independent distribu- 
tors appear unable or unwilling to 
meet the demands of this new, more 
competitive, promotion-minded era. 


In cities, large and small, manufac- 
turers are aggressively trying to im- 
prove their dealer structure, seeking 
fewer but better outlets; more sub- 
stantial business men, willing to ser- 





BANKERS MONTHLY 


Paul D. Williams, \ 


ana 


discusses the question 


of internal security 


*“‘No bank, regardless of size, can afford to be without 


an Auditing Program. The dangers are too great, the 
stakes too high. 


“‘Bank defalcations are on the increase. The best of 
audit systems cannot prevent entirely these dishonest 
acts. It has been demonstrated, however, that the 
danger of loss through peculations decreases as Audit 
Programs advance in effectiveness. 


**To a smaller bank, with 3 to 8 employees, an audit- 
ing system may seem a luxury. This need not be so. 
Adequate internal audit control is entirely practicable 
for the small bank and without any additional cost. 
The bank’s Operating Officer must exercise imagination 
and ingenuity in establishing a workable and effective 
internal Audit Program. An intimate knowledge of the 
procedures and transactions within his bank will enable 
the Executive Officer to assign duties to provide a check 
on internal operations. There must be a willingness on 


his part to have his own work verified through checking 
by employees. 


“Rotation of employees and regular vacations for 
all officers and employees are two of the best tools for 


-effective internal auditing. 


“Such an Audit Program, of course, is no substitute 
for an intensive audit conducted by Certified Public 
Accountants, particularly when the bank is not large 
enough to have a completely independent Audit Staff. 


‘Delay in installing such a program may be costly. 
Prompt action can be economical.” 


INA'S PORTFOLIO OF PROTECTION FOR BANKS 
with the Card-it Bank Audit Plan will 
help your bank follow Mr. Williams’ sug- 
gestions. For details ask any agent of the 
Indemnity Insurance Company of North 
America, a leading underwriter of Bankers’ 
Blanket Bonds and the company which 
allows premium credits for approved audits. 


INSURANCE BY NORTH AMERICA (WA) 


Indemnity Insurance Company of North America - Philadeiphia 
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couron 


how to Collect time 
Payments for 
Practically nothing 


When used in place of passbooks they 
save the costs of returning the books that accom- 
pany mail payments. 

When Allison coupon books replace no- 
tices they reduce the cost of payment notifica- 
tion 90%. 

When used instead of coupons that are 


filled in one-at-a-time they eliminate a slow, 
tedious job plus messy paper work. 


One stroke completes 18 to 24 Allison Coupons. 
Account numbers, due dates and amounts are 
perfo-printed. Books are ready for the customer 
in less than a minute. 


Without cost or obligation, may we show you 
how to put these speedy, money-saving advantages 
to work for you? ‘ 


WRITE TODAY for complete information 
and samples. 


ALLISON COUPON COMPANY, INC. 


P.O. Box 102, Indianapolis 6, Indiana 


An Investment in Efficiency 


vice’and promote. At the same time, 
marginal operators—manufacturers, 
distributors, and dealers alike—who 
were attracted to the industry by 
what looked like lush profit potentials 
a few years ago, have been pretty well 
shaken out. 


It's Up to Advertising 


Charles H. Brower, president, Batten, 
Barton, Durstine & Osborn, Inc.: 


T LOOKS to me like the consumer 
whom we are so worried about 
has merely decided to sit out a couple 
of dances. He has plenty of tickets, 
but his feet are tired, he wants a little 
rest. The Democrats call his action a 
“‘depression,’”’ the Republicans call it 
a “recession’’ and Mr. Tex Colbert of 
the Chrysler Corporation calls it 
“this psychology that’s in the air.” 


The danger, of course, is that he will 
dream too long, and 1958 will be what 
is technically known as a lousy year. 
What will get him back on his dancing 
feet? Inflation, pumped up again by 
our Uncle Sam’s purchases of ballistic 
hardware, may stir him a little. Tax 
cuts, public works, and other hypo- 
dermics, may help a little. But the 
real way—and the sound way—is for 
advertising to awaken his interest 
anew— and for instalment credit to 
make his purchases easier. 


So—if selling is to be done, and 
there will be grass in the streets if it 
isn’t, it is pretty much up to you and 
me to do it. It’s up to advertising to 
awaken the desire, and it’s up to in- 
stalment credit to make the realization 
possible. 


Face Facts- Stress Soundness 


Byron J. Nichols, general manager, 
Group Marketing, Chrysler Corporation: 


THE ONE THING nobody can afford 
to do these days is to kid him- 
self into believing that unfavorable 
realities just don’t exist. Maybe the 
ostrich doesn’t mind getting sand in 
his ears and eyes, but I do. Moreover, 
the automobile business was built by 
looking at reality and making the 
most of it—not hiding from it. We 
pride ourselves in finding our poten- 
tials and our opportunities in facts, 
and in meeting our problems head on. 
We are emphatic in telling our deal- 
ers that gimmick advertising, tricky 
come-ons, and misrepresentations of 
price are the wrong way to stimulate 
good business and good customer re- 
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1954 
Population, 12,595,000 
First Western Offices, 54 
Communities Served, 39 
1955 
Population, 13,035,000 
First Western Offices, 70 
Communities Served, 54 
1956 

__ Popslation, 13,600,000 
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AND TRUST COMPANY 
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lations. We are emphasizing sound 
business management on the part of 
our dealers. We are stressing the im- 
portance of balanced operations, and 
especially the basic worth of good 
used car and service activities. 


A Good Time to Lend 


William F. Kelly, chairman, Credit Policy 
Commission, American Bankers Associa- 
tion, and president, First Pennsylvania 
Banking and Trust Company, Philadel- 
phia: 
[s MY JUDGMENT, this is no time -for 
banks to curl up and withdraw 
from this (floor-plan) business; we can 
continue to operate profitably, and 
some day real soon prospects for the 
industry will again be bright. We 
should proceed, however, with the firm 
resolution that we will restrict the 
loans to dealers who we feel from ex- 
perience are of sound character and 
who will conduct their business hon- 
estly and with full disclosure of the 
facts. 


With unemployment comes the pro- 
blem of evaluating the credit of the 
car purchaser. This matter must be 
dealt with in connection with our pre- 


sent outstandings, and it certainly 
must be considered in analyzing the 
credit of our prospective purchasers. 
If we are to achieve success in dealing 
with delinquencies occasioned by tem- 
porary unemployment, we must adopt 
a sympathetic and constructive atti- 
tude. 


Right now, all lenders are faced 
with a bit of a psychological problem 
because there is a natural reluctance 
to lend with any great freedom during 
a period of business depression, par- 
ticularly when business prospects ap- 
pear to be on the gloomy side. Yet 
the fact is that some of our best loans 
are made during such periods; the 
poor credit risks have already suffered 
the effects of the recession, and most 
of them are now out of the credit 
market. Furthermore, we are more 
careful in lending, we investigate more 
carefully, and we are more prone to 
rely upon fact than upon the ebullience 
that goes with a boom. 


Keep Terms Sound 


Thomas W. Towell, executive vice presi- 
dent, General Motors Acceptance Cor- 
poration: 


WE ARE CONVINCED that the con- 

sumer credit industry can and 
does exert a tremendous influence on 
the term problem. We feel that there 
is a responsibility on the part of every 
one to point out to the public the high 
cost.of excessive terms and to caution 
people not to become overextended. 
For some time we have endeavored 
to do this with our national advertis- 
ing, and we are continuing this effort. 


It is important, as well, that we all 
indicate to dealers that more liberal 
terms could have a most serious effect 
on their merchandising program— 
particularly the handling of used cars. 
If we can make dealers more familiar 
with the facts regarding financing, if 
we can impress on both the dealer and 
the customer the hazards of too liberal 
terms, we can reduce materially the 
source of much trouble and expense. 


Boat Loans Safe, Profitable 


Guy W. Hughes, executive director, 
Outboard Boating Club of America: 


SINCE there are boats and boat-and- 
motor combinations priced to fit 
every pocketbook, the lending insti- 


Our corporate customers and correspondent banks make regular use of 
our unique tri-state banking operation. With seventeen complete banking 
offices, The Bank of California provides on-the-spot credit information, fast 
collection of items, concentration of funds, and all other banking services 
in all three Pacific Coast states...California, Oregon and Washington. 


THE BANK OF CALIFORNIA 


MEMBER 
FEDERAL 
DEPOSIT 
INSURANCE 
CORPORATION 


NATIONAL ASSOCIATION 
SAN FRANCISCO and other California cities... PORTLAND, Oregon... SEATTLE and TACOMA, Washington 


HEAD OFFICE: 400 CALIFORNIA STREET, SAN FRANCISCO 20 
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tution embarking on a program of 
small boat financing can almost pick 
the range of contract values it is in- 
terested in and work within that level. 
Under today’s conditions in this in- 
dustry, a well planned small boat fi- 
nancing program should include not 
only boats, but outboard motors and 
boat trailers as well. 


A Good Training Ground 


W. Harold Brenton, chairman of the 
board, National Bank of Des Moines and 
1952-3 president of the A. B. A.:_ 


A HOSPITAL that serves many pa- 

tients with a variety of ailments 
is the best training ground for a doc- 
tor. So any young man who succeeds 
in the instalment department will be 
well grounded in what it takes to be- 
come acquainted with many people 
and their varying needs. 


An instalment loan is usually small 
in size, and it deals with products with 
which a young banker is familiar, 
such as automobiles, house furnish- 
ings, appliances, and the like. Such 
extensions of credit can be easily com- 
prehended and evaluated by a young 
banker getting his first experience in 
the lending field. Learning to make 
such loans safely forms a wonderful 
base for an expansion of credit exper- 
iences. 


“BULL SESSIONS” 


EDITOR'S NOTE: On the afternoon of 
Monday, March 24, 13 individual dis- 
cussion groups were conducted’ simul- 
taneously, each under the direction of 
two leaders. Reports summarizing what 
was said about the various subjects dis- 
cussed were presented at the Tuesday 
afternoon session. A few highlights 
follow: 


Property Improvement Loans— pre- 
sented by Kenneth R. Wells, vice presi- 
dent, American National Bank and Trust 
Company, Chicago: 

BANKS at the close of 1957 held 
$1.5 billion of home repair loans, re- 
presenting 75 per cent of all credit of 
this type extended throughout the 
country. During the past five years, 
banks have shown an increasing ten- 
dency to make these loans without 
government credit insurance. For ex- 
ample, in 1953 nearly all loans of this 
type were insured under Title I— 
whereas, in March of 1956, 28 per cent 
were made without government in- 
surance, and by the end of 1957, the 
figure was 43 per cent. 
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Bankers report that there has been 
some increase in the number of de- 
linquent accounts in areas of acute 
unemployment. In spite of this, bank- 
ers are not unduly concerned; they 
know from previous experience that 
there is relatively little risk in dealing 
with unemployed home owners. While 
an extension may be necessary, the 
home owner generally is re-employed 
at an early date and the loan is re- 
paid. 


Automobile Financing— presented by 
John L. Gibson, vice president, Republic 
National Bank of Dallas: 


IT WILL be recalled that prime and 





discount rates were both increased far 
more frequently than the banks and 
finance companies increased their 
wholesale or retail rates—but this is 
only part of the story. There are three 
other prime ingredients that must be 
considered in establishing rates; these 
are cost of personnel, cost of supplies, 
and cost of space. There has been no 
reduction evidenced in any of these, 
so, before we are stampeded into a 
move that is unrealistic, it would be 
wise to weigh carefully all factors to 
determine what is sound and equitable 
for everyone concerned. 


Surprisingly little pressure by the 


(Continved on page 46) 
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cancels all 3 permanently 


Magnetically-coded 
checks 


Punch-card 
checks 





Conventional 
checks 


First Automatic Feed Pertorator— 400 checks can- 
celled and stacked in sequence every minute! New Cummins 
Cansamatic cancels punch card and magnetically coded 
checks with no interference with further automatic processing 
. perforation confined to only three tabulating columns. 
Cansamatic-cancelled conventional paper checks take 30% 
less filing space than checks cancelled by ordinary 
perforators. Get the full facts on this automatic » 
cancelling perforator that provides 100% protec- +. 


tion and control. 
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Write for new catalog. 


1% BUSINESS AND BANKS e Since 1807 
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Cummins-Chicago Corporation 
4740 North Ravenswood Avenue « Chicago 40, Illinolg 





CURRENT COMMENT 


No Tinkering Needed 


Edward T. McCormick, president of 
the American Stock Exchange: 


UR elected officials from both 
parties are today vying with 
each other to legislate us out 

of the recession. Some choose the 
avenue of a tax cut, others a public 
works program or pump priming 
expenditures of like nature, and 
others a combination of these. They 
all seek to end the recession by 
artificial means, few, if any, heed- 
ing the dangerous economic conse- 
quences of creating in a single year 
a deficit in the vicinity of $15 bil- 
lion... 


Much as I, personally, would like 
to see a tax reduction, I must 
strongly express my opposition to 
such a step now as well as to any 
step up in domestic non-dcfense 
spending initiated strictly as an 
anti-recession measure... I 
frankly believe that the economy 
will straighten itself out-—and fas- 
ter—if it is left alone. 


End in Sight 


The Chase Manhattan Bank, in the 
current issue of its publication 
Business in Brief: 


usT how long can these inven- 
J tory liquidations con- 
tinue? . Stocks are being 
worked off at a much faster rate 
(than in 1949 or 1953-54)—particu- 
larly at the manufacturers’ level. 
To be sure, hard goods in general 
appear vulnerable to further de- 
clines; but major reductions have 
already been effected in several 
lines and there are indications that 
many firms are operating on a hand- 
to-mouth basis. In addition, retail 
trade inventories seem to be in a 
generally conservative position. 


On balance, it seems probable 
that a good deal of the impact of 


the inventory shift already has been 


absorbed. Short of a further major 
deterioration of business conditions, 
it is difficult"to see how inventory 
liquidation could continue at cur- 
rent rates much beyond midyear. 
And it is the rate of decline that is 
paramount, for if inventories drop 
by $600 million in one month and 
by only $400 million the following 


month, output would have to rise 
by $200 million to maintain the 
same flow of goods. 


Consequently, if final demand 
continues to hold up fairly well, a 
slowdown in inventory liquidation 
could provide an important fillip to 
business later this year. 


Lower Reserve Rates? 


Marcus Nadler, consulting econo- 
mist to The Hanover Bank: 


T WOULD seem that the Re- 
serve Board has been rather 
slow in lowering reserve re- 

quirements, which continue too 
high. Moreover, the higher rates 
for the central reserve cities are not 
warranted. The decline in business 
activity has given the board the 
opportunity to lower required re- 
serves substantially and through 
open market sales to mop up that 
portion of excess reserves con- 
sidered temporarily unnecessary. 
It may be expected that in the not 
distant future the board will take 
action along more liberal lines. 


The Plus in Housing 


Walter E. Hoadley, Jr., treasurer of 
Armstrong Cork Co.: 


AM convinced that the chief 
reason for the pronounced op- 
timism toward 1958 building 

prospects is to be found in the in- 
creased availability of mortgage 
money along with somewhat easier 
terms. The financial roadblocks to 
building expansion have been lifted 
at least partially and many Govern- 
ment leaders are determined to bol- 
ster homebuilding in anti-recession 
legislation now pending before Con- 
gress. The money and credit factor 
constitutes an important “plus” in 
the building outlogk for the period 
ahead... 


At the moment, however, the 


‘1958 new housing outlook still 


seems to me to be close to one 
million new units . . Strength 
seems to lie more on the supply or 
money availability side than on the 
demand or buyer interest side. 


Stock Shortage 


Ragnar D. Naess, partner, Naess & 
Thomas: 


N extraordinary change 

. has occurred in the 

source of funds for com- 

mon stock investment. This change 
is closely related to the general 
social and economic changes of re- 
cent decades. Today the speculator 
and the “general public’’ are un- 
important in shaping the trend of 
common stock prices. The specu- 
lator has been relegated to a minor 
position by legislation and the 
“general public” is investing pri- 
marily through mutual funds man- 
aged by high quality professional 
investment experts. New sources 
of common stock funds have de- 
veloped. These are of tremendous 
scope and importance, including in- 
stitutions such as pension funds, life 


insurance companies and _ trust 
funds. 


There is hardly any doubt that 
the potential demand for common 
stocks of a certain quality and 
character is greater than the present 


or prospective supply of these 
stocks. 


Reason for Hope 


Beryl W. Sprinkel, economist of 
Harris Trust & Savings Bank: 


ONG-TERM growth forces are 
in abeyance at present, but 
are real none the less, and 

they will come to the forefront as 
the current cyclical downturn 
reaches its trough. Although in- 
terest rates are likely to drift-down- 
ward in nearby months, it is un- 
likely that this condition will last 
long; for, as the economy resumes 
its upward trend, demands for 
money will become strong and the 
Federal Reserve must again wage 
the battle for stopping inflation. 


Some say this battle is a hopeless 
one, but the record since 1951, when 
flexible money was first adopted, 
provides considerable reason for be- 
lieving that substantial inflation 
can be avoided. Since 1951, the 
average annual-rise in the cost of 
living has been only 1.3 per cent. 
As experience is gained in using the 
monetary tool, it is not unreason- 
able to hope that an-even better 
record can be compiled in future 
years. 


BANKERS MONTHLY 





Dutch UWnele 


Any banker knows it’s tough to scold 
someone you like. Yet, so often a 
banker has to talk like a Dutch Uncle 
for his customer’s own good. 
Sometimes it’s a widow who’s been 
extravagant with her trust money. 
More often, it’s a businessman who’s 
a bit too free with credit. Or an in- 
vestor with dreams of a quick fortune. 
It’s up to the banker to supply the 


Member 
Federal Deposit 
Insurance 
Corporation 


common sense that keeps his custom- 

ers on the track. It’s up to the banker 

to secure the information to make a 

sound decision. Even if the decision is 

a disappointing one for his customer. 
* * * 

At City National, we do a great 
deal to help our correspondent friends 
make the best moves for their cus- 
tomers. We've closed deals, trans- 


ferred funds, and relayed information 
by our bank wire, from one end of the 
nation to the other. We’re proud to 
be able to help our correspondents 
serve their customers. 

Perhaps you and your bank could 
use the powerful resources of City 
National. If you’d like to learn of the 
help we can give, why not phone us. 
We'd like to do business with you. 


Cinryw NATIONAL BANK 


AND TRUST COMPANY OF CHICAGO 


208 South La Salle Street « FRanklin 2-7400 















Public Utility .. . 


(Continued from page 22) 


bill (the Harris-O’Hara Bill) which 
has the support of all segments of 
the industry (with the producers 
unenthusiastic) is again in doubt 
because of a similar incident. 

Coal producers have seized the 
occasion to attempt to alienate pipe- 
line company support by the so- 
called “Staggers Amendment” de- 
signed to restrict sales of interruptible 
gas to industrial users. Such sales 
have characteristically been made to 
improve the load factor of natural 
gas pipelines especially where a large 
proportion of the ultimate use is 
in the volatile house-heating market. 

A new and more serious uncertainty 
for the natural gas pipelines is 
presently impending because of the 
“Memphis Decision” of the U. S. 
Circuit Court rendered on November 
21, 1957. The Memphis municipal 
utility system appealed to the court 
from a decision of the Federal Power 
Commission approving _ increased 
rates. As a result the court held 
that a pipeline could not collect 
increased rates without the consent 
of the customer to the specific rate 
under consideration. 


The effectiveness of the decision 
is currently stayed by the Supreme 
Court which has agreed to hear the 
appeal. If the Circuit Court is up- 
held, this decision will upset the 
regulatory procedure in use since 
the passage of the Natural Gas Act 
in 1938. The implications of the 
decision to an industry which must 
contract for increased gas reserves 
and enlarged pipeline capacity not 
only to assure present service but 
also increased service to new and 
growing markets may be summed up 
as follows: 


@ Generally in order to obtain prompt 
consent of their customers to a 
specific increased rate, which the 
Circuit Court decision requires under 
Section 4, the pipelines may in some 
instances be obliged to compromise 
at less than a return sufficient to 
attract continuing large amounts of 
new capital. 

@ The present procedure of the Fed- 
eral Power Commission may be sus- 
tained by either the Supreme Court 
reversing the Circuit Court or by 
Congress enacting new legislation. 


®@ Failing any of the above, the Fed- 
eral Power Commission could initiate 
proceedings to revise rates as “‘unjust”’ 
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or ‘“‘unreasonable.””’ The most im- 
portant problem attendant on this 
procedure under Section 5 of the 
Natural Gas Act appears to be that 
rates could net be collected under 
bond during the rate case so that the 
amount of permanently lost revenues 
could be substantial. 

On the other hand, Chairman 
Kuykendal of the Federal Power 
Commission, while pointing out that 
$214 million per year is currently be- 
ing collected as increased rates under 
bond and subject to refund, also 
stressed two significant considerations 
in a recent speech: 


@ “Numerous distributing companies 
fully realize that neither they nor 
their customers want a refund which 
bankrupts the long distance trans- 
porter and terminates or even jeop- 
ardizes future service.” 

@ “Would the constitutional provi- 
sion against confiscation of property 
protect a regulated company in a bus- 
iness affected with a public interest 
from refunding money to the extent 
that it thereby became bankrupt and 
thus was no longer able to render 
necessary service to the public?’ 


In any event the uncertainty re- 
sulting from this decision has caused 
a number of pipeline companies, con- 
fronted with urgent increased de- 
mands from their customers for the 
winter of 1958-59, to prepare their 
construction programs for the current 
year, but to hold them in abeyance 
pending clarification of this problem. 


Government vs. the Utilities 


One of the long-range problems of 
the electric utilities is the persistence 
of a public power group in the U. S. 
House and Senate seemingly com- 


‘mitted to expanding Federally sub- 


sidized power especially in the TVA 
area and the Pacific Northwest, and, 
under the guise of maintaining the 
position of the U. S. in the field of nu- 
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One of 12 generating stations 
in the Commonwealth Edison- 
Public Service Co. power system. 
Located in Will County, Ill., this 
station began operations in 


1955. Commonwealth's construc- 
tion program for the four years 
1958 through 1961 is estimated 
at $600 million, will require the 
raising of $285 million of addi- 
tional new money. 








clear energy, setting up subsidized 
“yardstick’”’ nuclear power plants in 
strategic areas. 


In describing the problem posed for 
the electric utilities by Federal and 
other governmental competition. a 
statement issued by the Baltimore 
Gas & Electric Company, which is 
many miles from the TVA’s territory, 
summarizes clearly the impact of 
currently proposed legislation dealing 
with this subject. 


“‘Government-subsidized electric 
service in some areas continues to 
grow. The Tennessee Valley Au- 
thority, the largest government power 
project, was originally created to im- 
prove navigation and control floods 
on the Tennessee River, and, as an in- 
cident to this main objective, to pro- 
duce hydroelectric power at the navi- 
gation and flood-control dams. To- 
day its principal activity is the sale of 
power, of which by far the greater 
part is generated in its six-and-a- 
quarter million kilowatts of steam- 
electric generating plants. 


“In recent years there has been op- 
position in Congress to appropriating 
the taxpayers’ money for additional 
steam-electric generating plants in 
the Tennessee Valley area. The TVA 
has now proposed that it be authoriz- 
ed to sell “revenue bonds’”’ to raise 
money for the expansion of its system. 
Bills are pending in Congress to give 
TVA this power, but still reserving to 
TVA its exemptions from all Federal 
taxes and many state and local taxes. 


“Tf the TVA is successful in ob- 
taining the authority to issue revenue 
bonds, Congress, the Treasury De- 
partment and the Bureau of the 
Budget will be excluded from effective 
control over TVA. The sale of rev- 
enue bonds as proposed would allow 
TVA to continue its expansion with- 
out including in the electric bills to 
its customers a fair share of the 
country’s tax burden.”’ 


The other area of governmental 
competition, which is not limited to 
river basins or by other geographical 
considerations, is that posed by the 
characteristics of nuclear power 
plants. Opinion among the electric 
utilities’ managements is unanimous 
that the proponents of a costly Fed- 
eral program for construction of 
nuclear power plants of commercial 
size, admittedly uneconomic at this 
time, are trying to provide another 
TVA-Trojan horse to advance so- 
cialization in the electric utility field. 
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A new high in sales... record earnings... 
new breakthroughs in research and development... 


Highlights of a year of 
progress at General Electric 


SERVING THE NATION’S 
DEFENSE: Work on 16 major 
missile projects is representa- 
tive of General Electric’s 
complex defense assignments. 


ADVANCING THE NATION’S WELFARE: General Electric introduced new products for the home to help people Live Better Electrically. 


SALES UP 6%. Despite the nation’s economic uncer- 
tainties in the latter part of the year, General Electric's 
1957 sales reached a record $4.3 billion. This year’s 
annual report gives the approximate percentages of 
sales in four broad classifications of products: heavy 
apparatus — 26% ; industrial components and materi- 
als—27% ; consumer goods—27% ; defense-product 
departments — 20%. 


EARNINGS ROSE 16%. General Electric earnings for 
the year established a new high of $247.9 million. 
This was equivalent to $2.84 a share— 16% higher 
than in 1956. As a per cent of the sales dollar, earn- 
ings rose from 5.2 in 1956 to 5.7 in 1957. 


59TH CONSECUTIVE YEAR OF DIVIDENDS. The $2.00 a 
share paid in 1957 was 70% of net earnings for the 
year, as compared with an average of 66% since 1899 


BREAKTHROUGHS IN RESEARCH AND DEVELOPMENT. 
1957 saw the first commercial production of man- 
made industrial diamonds, General Electric scientists 
and engineers created borazon, another new diamond- 
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hard material with superior heat resistance. Major 
advances were also made in the fields of metallurgy 
and magnets, in new plastics that may replace metals, 
in converting heat directly into electricity, and in the 
study of power from atomic fusion. Power reactor 
license #1 was granted to General Electric by the 
AEC for operation of the atomic power plant at the 
company’s Vallecitos Atomic Laboratory. 

FOR DETAILS OF THESE AND OTHER AREAS OF PROG- 
RESS, send for your free copy of the Annual Report; 
write General Electric, Dept. DD2-111, Schenectady, 
New York. If you own General Electric shares held in 
the name of a broker, or in the nominee name of a 
bank or trust company, write to Dept. EE2-111, and 


we will mail you regularly our share owners’ pub- 
lications. 


Progress ls Our Most Important Product 


GENERAL @@ ELECTRIC 












On March 3, 1958, Elmer Lindseth, 
president of. Cleveland Electric II- 
luminating Co. and chairman of 
the Edison Electric Institute Com- 
mittee on Nuclear Power, said in 
part in his testimony before a Joint 
Congressional Committee: 


“...In our previous testimony 
before this committee, we voiced 
our objections to section 44 and 
182 (ce) of the Atomic Energy Act 
as being completely contrary to 
such principles, unfair to taxpayers 
generally and particularly to cus- 
tomers of the investor-owned power 
industry. The unfair and unjust 
preference clause (of the Atomic 
Energy Act) relating to the disposal 
of electric energy states in part,‘ . 

. In contracting for the disposal 
of such energy the commission shall 
give preference and priority to public 
bodies and cooperatives. . .’ 


“Eighty per cent of our citizens 
in America receive electric service 
from the investor-owned segment of 
the utility industry. It is unfair, in 
principle and in practice, that this 
vast majority of citizens should be 
discriminated against in either the 
disposal of power generated or in 
the granting of licenses in favor of 
a twenty per cent minority who al- 
ready in their electric bills bear less 
than that share of taxes and interest 
costs borne by the vast majority of 
our citizens.”’ 


It is likely that there will be con- 
siderable public discussion of both 
of these controversial matters in 
coming months. 


Bank Credit & Balances 


Demands for commercial bank 
credit during a period such as 1957 
naturally rise in direct relationship 
to the amount of new capital re- 
quired both because of the normal 
pattern of use of such credit for 
interim financing and the desire of 
borrowers to delay hopefully, with 
the aid of bank credit, as they seek 
a more attractive cost of long term 
capital. Our estimate of new bank 
credit facilities established in 1957 
approximates $2 billion which com- 
pares with $114 billion on the av- 
erage in the immediately preceding 
years. 


There were no notable departures 
from the customary patterns in such 
credits with the exception of a major 
new gas pipeline. This company 
found in the period of extreme long 
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term money stringency that its pro- 
ject could proceed only with the 
use of a non-amortizing term loan 


secured by long term bonds for 
which institutiqnal bond buyers could 
not then be found. A substantial 
portion of this credit has already 
been liquidated in today’s more 
favorable bond market. 


Because of the tightness of bank 
money, utilities found it imperative 
to carry compensating balances re- 
lated to the amount of credit avail- 
able to them. This recognition of 
the basic characteristic of the U. S. 
commercial banking system whereby 
lendable funds are controlled by 
demand deposits and where borrow- 
ers have the consequent advantage 
of a more favorable interest rate 
structure seems to be a constructive 
long term development. The cqn- 
tinuance of this policy will in time 
find recognition by regulatory au- 
thorities of bank balances as an 
element in the rate base of all utilities. 


Gross & Net 


Influenced by the less favorable 
genéral econemic climate the electric 
utilities did not show as large a reve- 
nue increase in 1957 as their average 
for the five years then ended. The 
gain for that year amounted to only 
6.7% compared with a five-year aver- 
age of 9.6%. Net income results 
were substantially identical with those 
in gross revenues. Power output in 
1958, dominated by lower industrial 
activity, shows irregularly smaller 
gains or actual declines from 1957. 


However, spokesmen for the in- 
dustry continue optimistic over its 
prospects for the future and estimate 
that during the next ten years gene- 
rating will be doubled. Included in 
the new facilities will be a growing 
number of nuclear power plants, four 
of which are now under way. In ad- 
dition, much research is being pur- 
sued on nuclear plant designs which 
are not yet sufficiently proven for 


commercial use. 


It is expected that the favorable 
trend of load growth which increased 
use per residential customer to 3,164 
kwhs and brought the revenue per 
residential kwk to a new low of 2.56 
cents will continue. The growth in 
load projected is supported by ex- 
panded automatizing of industry and 
time and labor-saving commercial and 
residential equipment: Heating and 
air conditioning hold great promise in 








addition to a wide range of other ap- 
pliances. 


The experience of the gas industry 
closely parallels that of the electric 
utilities, but the rates of gain are 
characteristically lower. In 1957 the 
weather during the heating season 
was a depressing factor and the in- 
dustry shows a less dynamic rate of 
growth over-all except in the matter 
of the number of new customers where 
the gas industry showed a gain of 
2.9% in 1957 compared with 2.2% 
for the electric utilities. Gas house- 
heating will continue to be a major 
factor and the growth in gas sales 
through gas air conditioning in the 
South and Southwest appears to have 
great potential. 


In the telephone field 1957 likewise 
showed less favorable results than the 
five year average. Gross revenues of 
the Bell system increased 8.2% com- 
pared with an 11.5% annual increase 
during the five years, and net income 
rose only 10% compared with the 
five year average rise of 20%. 

One element affecting these results 
is the fact that return on capitaliza- 
tion has been brought up from a level 
of approximately 5.6% in 1952 to ap- 
proximately 6.7% in 1957. Except 
as changing long term trends alter 
regulatory commission views on rate 
of return, the 6.7% figure appears to 
approximate a normal upper level. 


The trend in number of connected 
telephones appears in the future more 
likely to conform to the curve of pop- 
ulation growth as the economic pros- 
perity since the close of World War II 
has brought about a sjtuation in which 
relatively few customers within reach 
of telephone service do not now enjoy 
it. Improvement in the quality of 
telephone service required by tele- 
phone customers will continue to be 
a factor as four-party service is re- 
placed by two-party or single-party 
service. In addition, new devices de- 
veloped by the Bell system and others 
to improve the convenience and ser- 
vice value of telephone equipment 
are now being more aggressively 
merchandised. 


The utility industry continues to be 
an important factor in the American 
economy. The companies compris- 
ing it are soundly financed and fur- 
nish service which is essential to the 
high standard of American living. 
The only broad problem confronting 
it is that which gives all United States 
industry concern: namely, inflation. 
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BANKING FORMS 
WITHOUT CARBONS 


NCR PAPER DOES ITI...produces cleaner, clearer copies 


Financial institutions everywhere are 
discovering the advantages of using 
new NCR Paper, recently developed 
by the research laboratories of the 
National Cash Register Company. De- 
posit slips made of this amazing new 
paper provide cleaner, clearer dupli- 
cates without using carbon paper or 
even any carbonization. 

NCR Paper provides extra protec- 
tion for you. Since no carbon need be 


ANOTHER PRODUCT OF 


inserted, you can be positive that all 
necessary information will appear on 
all copies. And with NCR Paper, 
duplicates cannoli be altered without 
detection. 

Non-smearing NCR Paper elimi- 
nates smudging of copies and is easy 
to handle because it requires no flimsy 
carbon inserts. The ordinary ball-point 
pen makes copies that are clear and 
easy to read. 


THE NATIONAL CASH REGISTER COMPANY, Dayton 9, Ohio 


989 OFFICES IN 94 COUNTRIES 


April 15, 1958 


Have your forms printed on NCR Paper by 
your present forms supplier. You'll be pleased 
by the easy way NCR Paper produces 
multiple copies that are cleaner and clearer! 


Phone your present forms supplier, 
today, for further information “hy 









SPEEDIER 
CHECK HANDLING 


Starts Here 





































































Any bank can readily profit through the increased efficiency and 
lower costs made possible by prequalifying checks with customers’ 
names and sorting code numbers. 
































You can Personalize and Encode 
Checks and Deposit Tickets 
Easily, Quickly, Economically. 


























Only The THRIFTIMATIC Imprinter- 
Encoder Prequalifying System Offers 
You These Multiple Advantages 





















































@ Name and number imprinting checks outside the bank. 
of checkbook fillers, both regu- @ Fully compatible with electronic 
lar and special checking, in 2 bookkeeping machines for both 
minutes or less. semi and full automation; com- 

@ Complete linotype slug library plies with ABA approved pro- 
for all accounts. cedures. 

@ On-the-premises imprinting @ Supervised installation and train- 
saves substantial time and money ing of your personnel. 








as compared with imprinting 








Write For Helpful Check Prequalifying Data — FREE 
You will receive lots of information on account numbering, facts 
about saving money and important time in delivering checks fo 


your customers. Write us for the ThriftiMatic Prequalifying Kit — 
it’s free. 


THRIFTI MATIC _ teoders of on-the-premises check imprinting 


equipment since 1939 — Suppliers to 


CORPORATION ThrittiCheck Service Corporation. 


100 Park Avenue New York 17, N. Y. 

























































instalment Credit’s Role .. . 
(Continued from page 39) 


dealers or manufacturers to lengthen 
terms has been reported. History has 
definitely proved, to most lenders, the 
stupidity of lowering standards on 
equity, terms, or credits. Let the bars 
down promiscuously and you most as- 
suredly will invite excessive losses. 
You cannot put out a fire by putting 
on more fuel. 


Credit Policies—presented by August W. 
Wagele, vice president, Bank of Ameri- 
ca, N. T. & S. A., San Francisco: 


REPORTS from the discussion groups 
indicate that, in most cases, volume is 
down; and delinquencies and repos- 
sessions are up. Dealer profits in both 
the automobile and appliance fields 
are near a record low; and many are 
known to be operating in the red. 

The great need of the present mo- 
ment is to look into the future, as best 
we can, to decide what changes in 
credit policies are appropriate now, in 
the best interests of our bank and its 
customers. The closest attention 
should be given to current operating 
statements which all dealers prepare 
monthly for their, factories; and 
special care should be directed to our 
floored inventories, especially in those 
cases where they are much too large. 
There was unanimous agreement that 
terms should not be lengthened. 


Bankers are sometimes called ‘‘fair 
weather operators,”’ and this is the 
time to set the record straight. Neither 
is it a time for unreasonable relaxation 
in order to employ an enlarged quota 
of loanable funds. There will be great- 
er competition for a smaller volume of 
business and greater risk of reaching 
too far or scraping too low to meet 
competition. Nineteen fifty-eight will 
be a shirt sleeve year. 


Miscellaneous Financing— presented 
by E. F. Longinotti, senior vice president, 
Union Planters National Bank of Mem- 
phis: 

COMMON terms (on appliance cred- 
its) are 24 months with 10 per cent 
down payments, with most of the 
banks requiring some type of dealer 
recourse, either full, limited, or re- 
purchase agreement. Rates range from 
6 to 10 per cent add-on. Slight increase 
in delinquency is noted, causing a 
need for added collection effort. There 
is evidence of an increase in the num- 
ber of finance companies sponsored by 
manufacturers. 
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Put Your Bank in 
-of FINANCE 


the Center 


through CHEMICAL 


New York is the world’s center of business and 
finance. And Chemical Corn Exchange Bank’s 
knowledge, resources, and extensive contacts 
make it your most effective correspondent partner 
in town. 


Our own investment department and compre- 
hensive research facilities enable us to provide 
assistance in portfolio analysis and the custody 
and handling of securities. We also act directly 
as dealers in U.S. Government, State and 
Municipal obligations. 


There are many ways that Chemical can help 
you increase the number and scope of the 
domestic and international banking services 
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you offer to your customers—in addition, of 


course, to meeting all your day-to-day require- 
ments with utmost effectiveness. Our constant 
aim is To SERVE You BETTER. 


CHEMICAL 
CORN EXCHANGE 
BANK 


Founded 1824 


165 BROADWAY, NEW YORK 15 


Member Federal Deposit Insurance Corporation 
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J. O’SHAUGHNESSY 


JOHN SADLIK 


Mercantile National Bank of Chicago: 
The new president, JOHN E. 
O’SHAUGHNESSY, has had 52 years’ 
banking experience. Other members 
of the new top management team 
include Attorney LOY N. MCINTOSH, 
chairman of the board and JAMES T. 
IGOE chairman of the executive 
committee. From auditor, JOHN 
KIMMEL was advanced to vice pres- 
ident and comptroller while CLAR- 
ENCE H. WENDT and PETER F. KAUF- 
MAN advanced to vice presidencies. 
JOSEPH T. O'DONNELL was made an 
assistant cashier. 


The Franklin National Bank of Long 
Island, N. Y.: Previously an assistant 
vice president, JOHN SADLIK has 
been advanced to comptroller. Be- 
fore joining Franklin National, he 
was associated with the Manu- 
facturers Trust Company. 


C. C. Collings & Co., Inc., Philadelphia: 
RICHARD W. BARRINGER has _ be- 
come associated with this invest- 
ment firm’s municipal department. 


Peoples First National Bank & Trust 
Co., Pittsburgh: Newly elected comp- 
troller is MERLE E. GILLIAND. 


Second Bank-State Street Trust Co., 
Boston: According to a recent an- 
nouncement, HELEN M. KIRBY has 
been elected an assistant treasurer. 
The bank now has five women 
serving as officers. 


Bank of America, San Francisco: 
WILLIAM A. MURIALE, manager of the 
Santa Cruz branch, has been named 
to the newly created post of deputy 
comptroller of Bank of America (In- 
ternational), wholly owned subsid- 
iary of Bank of America. His head- 
quarters will be in Milan, Italy. 
Named assistant vice presidents are 
BERNARD C. TAYLOR and SALVATORE 
DITO. 
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Alex. Brown & Sons, New York: ROBERT 
N. WULFING has joined this invest- 
ment banking firm in its municipal 
bond department. Previously, Mr. 
Wulfing was associated with the 
municipal b o n d department of 
Chemical Corn Exchange Bank. 


Walker Bank & Trust Co., Salt Lake 
City, Utah: JOHN L. (MIKE) DOUGAN, 
widely known in the oil business 
throughout the Intermountain area, 
has been elected to the board of 
directors. 


J. M. CRANE E. J. SCHNEIDER 


R. E. HUNTER, JR. E..V. TAYLOR 


Crocker-Anglo National Bank, San Fran- 
cisco: Four vice presidents recently 
appointed are, JAMES M. CRANE, 
EDWARD J. SCHNEIDER, ROBERT E. 
HUNTER, JR., and EARLE V. TAYLOR. 
All were previously assistant vice 
presidents. 


First National Bank of the Black Hills, 
Rapid City, S.D.: According to a re- 
cent announcement JAMES D. JELBERT 
has been elected vice president and 


. publicity director and DONALD B. 


TOSTENRUD has joined the staff as 
vice president in the credit de- 
partment. Mr. Tostenrud was form- 
erly a national bank examiner. 


Guaranty Trust Company of New York: 
New vice presidents in three Euro- 
pean branches are A. TALBOT PETER- 
SON of London, MAURICE G. ST. GER- 
MAIN of Paris, and ELIE DELVILLE of 
Brussels. 


















Hartford (Conn.) National Bank & 
Trust Co.: Seven recently announced 
promotions include those of ROBERT 
L. NEWELL, ATWOOD C. ELY, ROBERT 
B. DOYLE, CORNELIUS F. MOSES and 
EDWARD A. CHENEY to vice president; 
JOHN O. BROTHERHOOD, JR. to assis- 
tant vice president and ROBERT 
THOMSON to assistant cashier. 


LaSalle National Bank, Chicago: 
DANIEL F. KEMP has been promoted 
to assistant vice president and trust 
officer. Named assistant vice presi- 
dents were ROBERT J. AVERY and 
HARRY B. ALLISON. 


The Chase Manhattan Bank, N. Y. C.: 
Chairman of the board of directors 
and chief executive officer of Food 
Machinery and Chemical C o r p., 
PAUL L. DAVIES has been elected a 
director. 


The First Boston Corp., New York: 
WILLIAM B. CHAPPELL, syndicate 
manager of this investment banking 
firm and a vice president since 
1948, was elected a member of 
the board of directors. 


New York Life Insurance Co.: DONALD K. 
ROSS has been appointed an as- 
sistant vice president and placed 
in charge of the company’s San 
Francisco investment office. 


First National Bank in St. Louis: 
RICHARD W. SCHENK has been elected 
a vice president. He began his bank- 
ing career with United Bank and 
Trust Company in 1925 and joined 
First National as assistant vice presi- 
dent when the United Bank merged 
into First National. ; 





R. W. SCHENK 


J. M. BUDINGER 


Bankers Trust Company, N. Y. C.: 
Vice president JOHN M. BUDINGER has 
been elevated to senior vice presi- 
dent, according to a recent announce- 
ment. He continues in his capacity 
as a director of the company and 
serves as chairman of its Advisory 
Committees. 
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Manufacturers 
Trust has moved 
to 44 Wall Street 


In its new headquarters at 44 Wall 
Street, Manufacturers Trust Company 
will combine the rich traditions of this 
historical location with the most pro- 
gressive techniques in modern banking. 


From this center of the financial world 
—where industry, business and com- 
merce throughout the free world look 
for banking leadership, Manufacturers 
Trust Company will be able to serve 
even better the banking needs of its 
customers. 


We cordially invite you to visit us in 
our new home office. 


MANUFACTURERS 
TRUST COMPANY 


44 Wall Street, New York 15, N. Y. 


international Banking Department 
Personal and Corporate Trust Departments 
55 Broad Street, New York 15, N. Y. 


Member Federal Deposit Insurance Corporation 





R. M. JAAP W. L. ROBERTS 


First National Bank of Arizona, Phoenix: 
ROBERT M. JAAP has rejoined the bank 
where he spent nine years prior to 
1955. For the past three years he 
has been vice president of the Val- 
ley National Bank, Phoenix. 


Eastman Dillon, Union Securities & Co., 
New York: HOWARD F. VULTEE has 
joined the firm as financial and in- 
vestment adviser. Mr. Vultee was 
formerly administrative vice pres- 
ident of The Marine Midland Trust 
Co. of New York and vice president 
and chairman of the administration 
committee of Marine Midland Corp. 
He is a director of Miami Copper 
Co., Sun Chemical Corp. and Stand- 
ard Financial Corp. The firm also 
announced last month that CHARLES 
Vv. LEROY and WILLIS L. ROBERTS 
(Chicago) have been admitted as 
partners. Mr. Leroy is manager of 
the U.S. Government, Federal a- 
gencies and equipment trust cer- 
tificates department, and Mr. Rob- 
erts was formerly manager of the 
investment department. 


Marine Trust Company, [ Buffalo: 
Formerly manager of the Riverside 
office, HERBERT L. CRAMER has been 
elevated to assistant vice president 
while GEORGE F. FELDMANN, has been 
named manager of the Jefferson- 
Landan office. 


Manufacturers Trust Company, N. Y. C.: 
Heading a number of recently an- 
nounced promotions is that of STAN- 
LEY P. BAHR who has been appointed 
a vice president. Other promotions 
include those of FRANKLIN E. FREE- 


S. P. BAHR 
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F. E. FREEMAN 


MAN and THOMAS A. SYLVESTER to 
trust officers, PHILIP J. CHETTA to as- 
sistant vice president, ABRAHAM 
EIGER and EDWARD C. MCDERMOTT to 
assistant secretaries, and CARL G. 
CARLSON to assistant treasurer. 


Chemical Corn Exchange Bank, N. Y. C.: 
Formerly director of public rela- 
tions, EARL C. SANDMEYER, has been 
elected a vice president. LEONARD 
S. ALLEN, RALPH E. NORTHROP and 
RUSSELL F. SCHOMP have been ele- 
vated to assistant vice presidents. 
Other promotions include those of 
JAMES M. CLARK, from trust officer 
to personal trust officer, and EDWARD 
J. HANNON, from assistnat trust 
officer to trust officer. WILLIAM C. 
MILLER and HANS U. WYDLER have 
been named assistant treasurer and 
assistant secretary, respectively. 


Firstamerica Corp., San Francisco: This 
new holding company, which is being 
organized to take over the 23 ma- 
jority-owned banks of Trans- 
america Corp., will be managed by 
the following directors: OSCAR H. 
KELLER, president; JOHN B. BERTERE, 
president of Fox West Coast Thea- 
ters Corp.; WALTER 0. BERGER, 
director of Bank of New Mexico; 
WALTER E. BUCK, director and mem- 
ber of the executive committee of 
First Western Bank & Trust Co.; 
LEWIS W. DOUGLAS, chairman of 
Southern Arizona Bank & Trust 
Co.; TED R. GAMBLE, director and 
member of the executive committee 
of The First National Bank of 
Portland; WILLIAM N. LAGOMARSINO, 
director of First National Bank of 
Arizona and Bank of Nevada; mM. 
E. MCMILLEN, chairman of First Na- 
tional Bank of Arizona; L. T. MURRAY, 
director and member of the execu- 
tive committee of National Bank 
of Washington, and JOHN M. WAL- 
LACE, chairman of Walker Bank 
& Trust Co. of Salt Lake City. 
Mr. Bertero will “be chairman of 
Firstamerica. 


T. A. SYLVESTER P. J. CHETTA 


W. J. HENNESSY J. G. MeDOWELL 
The First National City Bank of New 
York: From assistant cashiers, WAL- 
DRON J. HENNESSY and JOHN G. 
MC DOWELL have been advanced to 
assistant vice presidents. 


Old Colony Trust Company, Boston: 
SANBORN VINCENT has recently been 
elevated to vice president. He be- 
came associated with The First Na- 
tional Bank of Boston in 1946 and in 
1951 joined the staff of Old Colony 


. Trust Company, the Bank’s allied 


institution, and was elected associate 
counsel. 


Fidelity Trust Company, Pittsburgh: 
GEORGE 8S. OLIVER II and WILLIAM T. 
COPES, formerly assistant vice presi- 
dents, have been elected vice presi- 
dents. 


Irving Trust Company, N. Y.C.: FREDE- 
RICK W. BAKER and EDWARD D. 
WILSON were recently promoted from 
assistant vice presidents to vice 
presidents. Mr. Baker will continue 
in the Mid-Continent district 
specializing in business in the south- 
western states and Mr. Wilson will 
be associated with the loan ad- 
ministration division. The appoint- 
ment of JOSEPH S. MOSS, JR. as 
assistant h e a d of the Domestic 
Banking division was also an- 
nounced. He will assist NOLAN HAR- 
RIGAN, who has been in charge of 
this division for many years, until 
Mr. Harrigan’s retirement early next 
year at which time he will succeed 
to Mr. Harrigan’s post. 


F. W. BAKER E. D. WILSON 
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Beneficial 


Reports for 1957 


e more money loaned to families than 


Be AT, ever before 


Fi ; e total assets exceed $500,000,000 


SYSTEM : 2 
e annual earnings at new high 


The year 1957 was a good year for 
Beneficial with net Instalment 


Notes Receivable up $50 million Net Income $ 20,152,232 $ 18,685,686 


to a new high total of $492 million 


HIGHLIGHTS i957 1956 


at the year-end. Earnings exceeded nak See per Sameer $1.91 


$1.76 
$20 million and assets passed the = — : eg sees 
half-billion-dollar mark. Cash Dividends per 


__ Common Stare — ) 





The Beneficial Finance System 


through 1,089 offices, the largest Total Assets $511,768,524 | $462,492,129 


system of its kind in the world, 


makes small loans generally to 

families to help through cilia Amount of Loans Made $754,673,124 | $739,041,925 
rary financial emergencies with ek tes ; ei 
instalment repayments to come Number of Offices 1,089 1,023 
from future wages or salaries. Vol- ees airmen 


ume of loans in 1957 exceeded Instalment Notes Receivable $492,742,936 $442,283,634 


le fer deducting Unearned Discount 
three-quarters of a billion dollars. ee 





*Cash dividends actually paid on the Common Stock were $1.00 per 
share for 1957 and 1956. Adjusted to present capitalization, such 
per share amounts were equal to $.95 and §$.85, respectively. 


---@ BENEFICIAL loan is The information contained herein should be read in conjunction with the 


for a beneficial purpose. financial statements and notes appearing in the 1957 Annual Report to 
Stockholders. A Copy or THE REPORT WILL BE FURNISHED UPON REQUEST. 


Beneficial Building, Wilmington, Delaware 


MORE THAN 1,000 OFFICES IN THE UNITED STATES, CANADA, HAWAII AND ALASKA 


15, 1958 











The new Rand M¢Nally 
International Bankers Directory 


for 1958 





















































































































































Citizens & Southern National Bank in 
Atlanta: Four newly designated as- 
sistant vice presidents are JOSEPH F. 
BOTDORF, JR., JOHN M. HILLSMAN, 
JR., GORDON B. TRULOCK, JR., and 
THOMAS R. HAZELRIG. At the same 
time HARRY N. HARRISON, S. D. 
CLARK and WALTER C. WILKINS were 
elected assistant cashiers. 


The Philadelphia National Bank: 
Formerly budget officer for the Na- 
tional Broadcasting Company, JOHN 
C. TIEDEMAN has been appointed as- 
sistant comptroller. He will assist 
WISTAR H. MacLAREN, vice president 
and comptroller, in expense control 
and cost accounting work. 


The County Trust Company, White 
Plains, N. Y.: A trust officer since 1955, 
IRVING R. CHURCH has been pro- 
moted to vice president and trust 
officer. 


Chemical Corn Exchange Bank, New 
York: HENRY L. HILLMAN, president. 
of Pittsburgh Coke & Chemical Co., 
has been elected a director of the 
bank. He also is a director of J. H. 
Hillman & Sons Co., Texas Gas 
Transmission Corp., Fidelity Trust 
Co. (Pittsburgh) and Pittsburgh Steel 
Co. 


Marine Midland Corp., Buffalo: GEORGE 
C. LETCHWORTH, Buffalo attorney, 
was elected secretary of this bank 
holding company. 





The Millikin National Bank, Decatur, 
lll: BEN BULLOCK has joined the 
staff as an assistant vice president 
in the commercial loan department. 
This is a newly created-office. 


CORPORATE 
CHANGES 


Maine Insurance Co., Portland: BERNARD 
RODETSKY, senior partner of the 
New York Stock Exchange firm of 
Sloan, Rodetsky & Co. of Jersey 
City, has been elected a director 
of the insurance company. He also 
is a director of Bergen Trust Co. 
of New Jersey, with which he was 
associated for many years as vice 
president. 


Bulova Watch Co., Inc., Flushing, N. Y.: 
HARRY B. HENSHEL has been as- 
signed the responsibilities of fi- 
nancial vice president. 
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INSURANCE AND ECONOMIC SECURITY 


The Commercial Union Group 
of Insurance Companies 
FIRE - CASUALTY - MARINE - AUTOMOBILE 
AVIATION ° BONDS 


United States Resources - December 31, 1957 


CAPITAL OR SECURITIES SURPLUS TO POLICYHOLDERS 
COMPANIES OF THE COMMERCIAL UNION GROUP “abut tee uinpiuiries | statutory | SEPOSITED As |___Clneluding Capital) __ 


DEPOSIT REQUIRED ANNUAL STATEMENT| MARKET VALUE 
oy LAW BASIS BASIS 


Commercial Union Assurance Co. Ltd. t $ 33,011,657 | $21,066,122| $ 500,000 | $1,184,131 | $11,945,535 | $11,495,686 


ORGANIZED 1861 


The Ocean Accident & Guarantee Corp. Ltd. 42,684,345) 32,662,010; 850,000) 1,259,977) 10,022,335| 9,507,705 


ORGANIZED 1871 


American Central Insurance Company 16,151,251) 8,811,020 1,000,000) 987,708| 7,340,231} 7,073,458 


ORGANIZED 1853 


The British General Insurance Co. Ltd. + 3,642,482| 1,292,347) 500,000) 949,120) 2,350,135) 2,280,407 


ORGANIZED 1904 


The California Insurance Company 9,648,630 | 5,472,413} 1,000,000) 1,002,013) 4,176,217) 4,036,038 


ORGANIZED 1864 


Columbia Casualty Company 23,900,325) 17,408,408 | 1,000,000} 932,133) 6,491,917) 6,071,077 


ORGANIZED 1920 


The Commercial Union Fire Ins. Co. of N.Y. 7,641,793 | 4,341,661) 1,000,000) 452,294) 3,300,132) 3,160,258 


ORGANIZED 1890 


The Palatine Insurance Company Ltd. t §,909,028| 3,047,371) 500,000) 1,057,338) 2,861,657 | 2,743,661 


ORGANIZED 1886 


Union Assurance Society limited t §,633,597| 3,020,807 500,000} 1,068,745} 2,612,790} 2,528,651 


Total -Group $148,223, 108 | $97,122,159 | $6,850,000 | $8,893,459 | $51,100,949 | $48,896,941 


¢ United States Branch The Amount shown under “Capital or Statutory Deposit’’ is the amount required in order to transact business in the United States. 
* includes Securities Deposited as required by Law. 


Two phases of security— Military and Economic—today are much in the minds of every American. 
Military security denotes strength for the defense of our beloved land and our freedom. Economic security is 
the financial strength of our citizens and their homes, our natural resources, industries and businesses, to pro- 
duce and create the wealth for our country’s safe defense and to provide the highest standard of living in 
the world. Tremendous assets, physical and monetary, are the core of our economic strength e Insurance, 
without doubt, is the most important single security factor that sustains America and its citizens. It under- 
lies and protects all of our enterprise and our assets by providing indemnity to assure recovery from financial 
losses and the ability to continue production, in the event of accidents and disasters. And the strength of 
insurance is the integrity, the soundness of management and the financial resources of the company in which 
you are insured. e The standing of our companies is well demonstrated in the 1957 annual statement of 
our United States Resources, presented here for your examination. 
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BULLETIN AND DIRECTORY 
BOARDS 













NAME PLATES 
for Doors, 
Walls & 
Desks— 


Cork Boards for 
posting notices— 





Boards with 
Changeable 
type—each 
letter 
separate — 


Also Boards with Changeable Strip type- 
name embossed on one piece strip 


Frames in Wood, Bronze, Aluminum, Stain- 
less Steel, or Chrome. Suitable for indoor 
or outdoor purposes. 


Write for Banking Catalog. 


ACME BULLETIN CO. 


BEST SELECTION 
COIN EQUIPMENT 
bel a 


aot 


Write for our new enlarged cat- 
alog—the best reference for 
Coin Handling Equipment and 
Supplies. 


AA 1313 © WU 


COIN COUNTER COMPANY 
144th St. and Wales Avenue 
New York 54, N. Y. 
LUdiow 5-1200 











F. E. HEIL J. D. AMES 


Maryland Shipbuilding & Drydock Co., 
Baltimore: FRANCIS E. HEIL was elect- 
ed secretary and treasurer, and E. 
MAXWELL SAUERWEIN was named as- 
sistant secretary and assistant treas- 
urer. 


Clark Equipment Co., Buchanan, Mich.: 
JOHN D. AMES, a partner in the 
Chicago investment firm of Bacon, 
Whipple & Co., has been elected 
to the board of directors of this 
manufacturer of materials handling 
equipment. For 22 years Mr. Ames 
was publisher of the old “Chicago 
Journal of Commerce.”’ 


The: Hertz Corp., Chicago: RALPH T. 
REED, president of American Ex- 
press Co., was elected to the board 
of directors of this car rental con- 
cern. Mr. Reed also is a director 
of Western Union Telegraph Co. 
and Stone & Webster, Inc., and a 
trustee of United States Trust Co. 
of New York. 





R. T. REED F. F. FLORENCE 


Lone Star Steel Co., Dallas: FRED F. 
FLORENCE was elected chairman of 
the board, and D. GORDON RUPE 
was elected to succeed him as chair- 
man of the finance committee. Mr. 
Florence is chairman of the execu- 
tive committee and chief executive 
officer of Republic National Bank 
of Dallas and a past president of 
the American Bankers Association. 
Mr. Rupe is president of Dallas 
Rupe & Son, Inc., investment bank- 
ers. 











Elgin National Watch Co., Elgin, Ill: 
GEORGE J. DALY, JR., was elected 
executive vice president and treas- 
urer. He had been vice president 
and treasurer since 1955. 


Armstrong Cork Co., Lancaster, Pa.: 
ALFRED H. WILLIAMS, who retired 
as president of the Federal Reserve 
Bank of Philadelphia last month, 
has become a director of this man- 
ufacturer of building materials and 
flooring products, industrial special- 
ties and packaging products. 





A. H. WILLIAMS W. L. DAY 


The Pennsylvania Railroad Co., Phil- 
adelphia: WILLIAM L. DAY, chairman 
of The First Pennsylvania Banking 
& Trust Co., has been elected a 
director of the railroad. 


The Glidden Co., Cleveland: ROBERT R. 
AUGSBURGER was appointed as di- 
rector of financial relations. In his 
new capacity, Mr. Augsburger will 
be primarily responsible for liaison 
between Glidden and the financial 
community. In addition, he will 
continue his present activities in 
connection with the company’s cor- 
porate and stockholder relations pro- 
grams. 


The Equity Corp., New York: P. B. GAR- 
RETT, vice chairman and former 
president of Texas Bank & Trust 
Co. of Dallas, has been elected a 
director of this closed-end invest- 
ment trust. 


BRIEFS 


A NABAC Research Project 


The NABAC Research Institute 
has been authorized by the asso- 
ciation’s executive committee to be- 
gin operations ‘as quickly as pos- 
sible,” according to a recent an- 
nouncement by NABAC president 
Steve H. Bomar, senior vice presi- 
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dent and treasurer of the Trust 
Company of Georgia, Atlanta. 


Mr. Bomar said that the executive 
director had been authorized to re- 
cruit and employ a Director of Re- 
search and to later assemble a re- 
search staff. He went on to say that 
the association had entered into a con- 
tract with Armour Research Foun- 
dation of Illinois Institute of Tech- 
nology under the terms of which 
the latter will establish as its first 
project the study of the dual posting- 
fully deferred method of deposit 
accounting. ‘‘Use of Armour at this 
time,”’ said Mr. Bomar, ‘“‘will prevent 
a delay in getting the actual research 
under way. As the Institute’s re- 
search staff is recruited, the existing 
project will be transferred to the 
staff. 


“The dual posting-fully deferred 
method was chosen for study because 
it is the most commonly used method 
in the banking industry. As staff 
and funds become available, other 
methods of deposit accounting will 
be similarly analyzed.” 


The objective of the program is 
to examine a composite of dual 
posting-fully deferred systems in suf- 
ficient detail to provide factual data 
regarding the time and techniques 
required for optimum performance. 
This, in turn, will provide a basis 
on which the over-all efficiency of 
the bookkeeping department in any 
bank may be compared with that 
of the most efficient operation cur- 
rently in use, and with that which 
has been determined as optimum 
during the study. 


Cartridge 
Cointainers 


Ween DUR 


MANUFACTURING PANY 
WARCESTER 8. MASS 


A Ce an ea Line of Money WV rappers 


Free Colorful Catalog B2 
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CALENDAR OF EVENTS 


American Bankers Association 
May  15-16—Southern Trust Conference: Dinkler Plaza Hotel, Atlanta, Ga. 
June 2-6—American Institute of Banking, Muehlebach Hotel, Kansas City, Mo. 
Sept. 21-24—Eighty Fourth Annual Convention, Chicago 


State Associations 
Apr. 20-22—tovisiana: Jung Hotel, New Orleans 
May 2-3-—Nevada: Las Vegas 
May 6-7—Tennessee: Peabody Hotel, Memphis 
May 6-8—Ohio: Commodore Perry Hotel, Toledo 
May 8—Delaware: duPont Hotel, Wilmington 
May 8-9—Oklahoma: Skirvin Hotel, Oklahoma City 
May 9-—10—North Carolina: The Carolina, Pinehurst 
May 9-—10—North Dakota: Patterson Hotel, Bismarck 
May _11-—13—Missouri: Sheraton-Jefferson Hotel, St. Louis 
May _11-13—Texas: Rice Hotel, Houston 
May ~ 15-16—"lIlinois: Palmer House, Chicago 
May = 15-16—Kansas: Kansas City 
May  15-—16—Massachusetts: New Ocean House, Swampscott 
May  16—17—South Dakota: Lawler Hotel, Mitchell 
May  16—-20—Maryland: Claridge Hotel, Atlantic City 
May  19-21—Mississippi: Buena Vista Hotel, Biloxi 
May 20-21—Arkansas: Arlington Hotel, Hot Springs 
May 21-23—New Jersey: Chalfonte-Haddon Hall, Atlantic City 
May 23-24—New Mexico: Hilton Hotel, Albuquerque 
May 25-27—California: Fairmont Hotel, San Francisco 
May 25-28—Pennsylvania: Chalfonte-Haddon Hall, Atlantic City 


Other Associations 
Apr. 19—American Safe Deposit Association, Lord Baltimore Hotel, Baltimore 
Apr. 23—NABAC Southern Regional Convention, Hotel Muehlebach, Kansas City, Mo. 
Apr. 17-20—Charge Account Bankers Association Convention, The Chateau Motel, Miami 

Beach, Fla. 

May 14—-NABAC Northern Regional Convention, Hotel Statler, Detroit 
May 22-—National Federation of Financial Analysts Societies, Hotel Statler, Los Angeles 
May 21—NABAC Eastern Regional Convention, War Memorial Auditorium, Rochester,N.Y. 
May 28-—NABAC Western Regional Convention, Multnomah Hotel, Portland, Ore. 


Schools 

June 14-—School of Banking of the South: Louisiana State University, Baton Rouge 

June 21—Southwestern Graduate School of Banking: Southern Methodist University, 
Dallas, Tex. 

July 7-19—School of Financial Public Relations: Northwestern University, Chicago 
Campus, Chicago, Ill. 

July 27—Aug. 9—School for Bank Auditors and Comptrollers: Univ. of Wisc., Madison 

Aug. 24—Sep.6—The School of Banking: Univ. of Wisc., Madison 

Aug. 25-Sep.9—Pacific Coast Banking School: University of Washington, Seattle 


THE 


ATTENTION 
ROL-RACK oe MR. BANKER 
rs. It’s here—a mobile office 
FIVE FEET OF unit—New, Functional. 


SHELF SPACE 0 o o It rolls 0 0 o 


Used By 
Thousands of Banks 
Industries, Schools, 

Libraries, etc. 
U. S. Govt. 


STURDY & DURABLE 


Choice selected 1%" 
maple. Sloping shelves 
angled for title reading, 
doweled and bolted to 
assure durability. Side- 
riveted swivel casters by 
Bassick with resilient 
rubber tires. Rolls 
smoothly with a full 
load. 


Walnut Finish or 
Natural Wood Finish O.B. Factor 
32” long, 13” deep $ 49 5 Stamford, nL 
31° high. eight 49 Lbs. 
14° between shelves 


CATSKILL CRAFTSMEN, INC — Society. tne. Publishers of The 
2 West 45th St., New York 36, N.Y. k of Knowledge and 


Encyclopedia Americana. 























EQUIPMENT & SERVICES 





Automation team: Burroughs Sensitronics and Diebold motorized files. 





What Do You Need ? 


CCRUAL ACCOUNT 2 


eee 
. AIR CONDITIONING 
. ALARM SYSTEMS—Burgiar—Fire 
: ARCHITECTS and BUILDERS 


. BAGS—Coin—Mail—Ni iano 
10. BANK ao and FIxt RES_Cabinets 


—Chairs—Counters—Desks—Wastebas 
11. BI —" Bookkeeping—Check—Ledger— 


12. pont S cash -coin—Malt—sate Deposit— 


Sta: 
13. BUSINESS SS FORMS Account Bookkeeping 
— —Contract—Fan Fold— 
~ Legal Poyrell— Statement— 
ee ecord—Visible Record 
14. CALCULATING CHARTS—Amortization— 
2 a. a 


. che CerTiriens and’s SIGNERS 
HECK — uelnlenrmeamtiaaa 
i CHECK SORT 


19. CHECKING ACCOUNT PLANS and SYSTEMS 

20. CHRISTMAS SAVINGS SYSTEM—Vacation— 
Tax—All Purpose Clubs 

21. — 


man 
3 COIN and CU CURRENCY—Straps—Wrapper: 
hs _ s 
24. COUPON BOOKS and ENVELOPES 
25. DECALS 


26. DEPOSIT BOOKS and COVERS 
27. DEPOSITORIES Night and Lobby 
28. DISPENSERS—Cup— Tape—Towel 


= 


30. 

31. DUPLICATORS—Machine—Sets—Supplies 

32. ENVELOPES—Bank-by-Mail—Button—Ciasp 
—Coin—Commercial—Currency—Ex- 
panding— Payroll—String 

33. FANS—Desk—Exhaust—Floor 

34. FILES—Central—Check—Correspondence— 

Ticket—Expanding—Index Card 

—Rotary—Sorting—Storage— Transfer 
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35. FILING FOLDERS and SUPPLIES 

cies cate inistrative—Service 
7. FLOOR sy - eee 
GATES and GRILLES 
INDEX SYSTEM—Signals—Tabs 
INK—Addressin, k ES ator 
41. INTER-OFFICE COMMUNICATING SYSTEMS 
42. iain avattee ae 
— SYSTEMS—Desk—Fluorescent— 


Pp 
OCKS 
MACHINES Accounting Ad —_- 
Counting Eatin ng Dctong—Fosding- - 
> mbering— 
MATS Eomposton atc Rubber— 
Ul 


oe 


ae & 


SRS F 


MICROFILM 

PAPER SHREDDERS 

PENS—Ball Point—Counter—Desk— 
Fountain 

50. PUNCHES—Ledger 

51. ee 

52. RUBBER STAMPS and PADS 

SCAFFOLDING 


ava 


SCALES—Currency—Lobby—Postage 
pt Bag—Lead—Wax 
57. SIGNS—Brass—Bulletin Board—Changeable 
Oe ee 
—Teller 


STAN ‘ooninc:, 

eae TITCHERS 

TATIO! 

31. STENCILS—Addressing—Duplicating— 
SUPPLI al Office 

. SYSTEMS—Accounting—Accrual—Loan— 
Personal—Savings 


Sse 


. TV—Closed Circuit 
ee eee oor- 
. TRUCKS— Teller—Vauit 

VAULT— Coen Ventilators 
wae MACHINES 
VISIBLE ee EQUIPMENT 
70. WATER COOLER 


Rand McNolly and Co., P. O. Box 7600, Chicago 80, Illi. 
Please send us information on the items circled above or below. 









Code Numbers Given Special 
Accounts at Ist Pennsylvania 


With the recent installation of 
seven Burroughs Sensitronic book- 
keeping machines (Bankers Monthly, 
Feb.. 15, ’58), has come the an- 
nouncement that in preparation for 
the full scale automatic processing 
to which that step will ultimately 
lead, the bank within the preceding 
eight months had assigned a code 
number to each of its special check- 
ing account customers. 


The code number, together with 
the routing symbol and transit num- 
ber, will be printed in magnetic ink 
across the bottom of the check. The 
standardized magnetic ink characters 
prepare the check for automatic 
handling by all banks using electronic 
equipment. 

After the checks have been posted, 
they are passed to the operators of 
the bank’s newly installed Diebold 
Super Elevator motorized check files. 
Because an operator of this equip- 
ment is able to bring the proper 
filing tray to her fingertips in a 
fifth of a second, she is able to com- 
plete all of the necessary filing in a 
fraction of the time it would ordi- 
narily take to open a file drawer. 
Each of the filing units is capable 
of holding over 250,000 checks. 


At the end of the statement period, 
the checks for each account are re- 
moved as speedily as they were 
filed. They are then clipped to the 
statement and forwarded to the 
microfilm department. Following mi- 
crofilming for the bank’s permanent 
record, both checks and statements 
are mailed to the depositors. 


The bank’s initial move into auto- 
mation was announced at a luncheon 
press conference by William F. Kelly, 
president of First Pennsylvania. John 
S. Coleman, president of Burroughs 
Corporation also addressed the con- 
ference which was followed by a 
press tour of the bank’s Kensington 
Branch where the equipment is in 
use. The special checking accounts 
of the bank’s 31 branches are serviced 
at this branch. 


Each of the Sensitronics installed 
will process 4,000 accounts on a 
single posting basis as compared with 
1,500 accounts processed on current 
equipment requiring a dual posting 
run. Said Robert L. Sherman, as- 
sistant treasurer, ‘“‘To insure the 
best results for ourselves and our 
customers, we have always used a 
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dual posting plan, but with the 
advance in machine checkpoints plus 
the vast amount of manual handling 
eliminated by electronics, we feel 
at last we are in a position to take 
advantage of the economies to be 
found in a single posting system.” 


“This Is Flexoprint’’ Film 
Offered by Rem Rand 


The many advantages of using 
Flexoprint for the production or re- 
vision of lists of all kinds is pointed 
out in a sound motion picture entitled 
“This is Flexoprint,” recently an- 
nounced by Remington Rand Systems 
Division of Sperry Rand Corporation. 

The film, a 15-minute, 16mm color 
motion picture, demonstrates the 
time-, cost-, and work-saving advan- 
tages of Flexoprint as compared with 
the expensive typesetting methods. 


Arrangements for loan of this film 
can be made by contacting any local 
sales office or by writing to Reming- 
ton Rand, 315 Fourth Avenue, New 
York 10, N. Y. A descriptive folder, 
KD-837, highlighting the film, is also 
available on request. 


An Aid to Budgeters 


This 32-page new-type Budget 
Book, prepared by Miss Frances S. 
Baker, Women’s Representative of 
the First National Bank of Min- 
neapolis, is the result of almost a 
year of research and planning. Among 
the innovations introduced by Miss 
Baker is a figure under each expense 
classification indicating the national 
percentage of spendable income that 


FOR SALE 
12 N.C.R. Bookkeeping machines. All ex- 
cellent condition. Available 6/1/58. Phone 
or Write 
Cashier 
Elmhurst National Bank 
Elmhurst, Illinois 


April 15, 1958 


‘\ 


IS THE NAME 
TO LOOK FOR IN 


TUBULAR COIN WRAPPERS 


The “Pop-Open” WRAPPER 
... THEY PACK FLAT 


SAVE 25% OF TIME 


IN MACHINE FILLING 


Designed for this special purpose, they save 25% of time in machine filling. 
Slight pressure of the thumb and finger, and they “pop open”, yet pack 
flat. 1,000 of each denomination to a carton. In 6 colors for 6 different 
denominations of coins. Widely used by Banks. 


... They Out Perform All Competition! 


MANUAL COIN COUNTER 


5 SIZES 

Speeds up coin counting. Merely push 
Tubular Wrapper up from the bottom, 
then count coins into the hopper, then 
withdraw filled wrapper and close open 
ends. You save much time in packaging 
coins with this handy device. Stems are 
of Bakelite in five different sizes. 


GUNSHELL COIN WRAPPERS 


MACHINE 
FILLING 


Made extra strong as a result of unique 
construction . .. hence extra protection 
for coins. Non-clogging, neat packaging 
for all coins handled by machines. Ends 
crimp tightly. Packed 1,000 to a carton 
with crimped ends turned one way. 
They’re great time savers. 


FOR INFORMATION WRITE TO... 


DEPT. A 


COIN STORAGE TRAYS 


SIZE: 3%” x 11%" 
WITH VARYING DEPTHS for 
DIFFERENT SIZE COINS 


“Steel-Strong’’ Coin Trays afford a rapid system 
for handling wrapped coins. Stamped from one 
piece of heavy sheet steel, they are absolutely 
uniform and nest perfectly at any height. Double 
coated enamel outside, satin finish- plated inside. 
Colored capacity end labels. Teller merely counts 
number of filled trays and top rows of unfilled 
trays . . . giving him an accurate total of wrapped 
coins. Saves time, saves errors. STEP BLOCKS, 
EXCLUSIVE FEATURE of “Steel-Strong’ Coin 
Trays permit fast loading of rouleaux into Trays, 
ae exact’ amount of the coin total as 
shown by colored end labels, which always match 
the color of the coin wrappers for easy identifica- 
tion of the coin denomination. 


LIFT PANS for COIN TRAYS 


“Steel-Strong’’ Lift Pans serve to ac- 
commodate filled Coin Trays in the 
Teller’s cage, and become a convenient 
carrier to and from the vaults for night 
storage. Illustration also shows Pan filled 
with loaded Coin Trays and the great 
advantage of all trays being the same 
length and width. This permits secure 
stacking and perfect nesting. 


5 DAY FREE TRIAL 


L. DOWNEY CO. 


NNIBAL MISSOURI 








is expended for the purpose indicated. 

Miss Baker’s research showed that 
in the national pattern from 10 to 
15 per cent of spendable income 
goes for savings in one form or 
another. Says Miss Baker in the 
book’s preface: “There is no magic 
in budgeting. Each family must 
make its own budget to fit its own 
circumstances and its own desires. 
Each should gear its plan to its own 
mode of living, not to a system of 
prearranged percentages.” 

Address the Business Development 
Dept., First National Bank of Min- 
neapolis for sample copies. 

























































































New Line Counter Available 
A line counter that automatically 
counts the number of lines as they are 
typed on each page and stops the 
typing at any pre-set line number, has 
been marketed by American Automat- 
ic Typewriter Company. 

Especially useful where two or 
three-page letters are being automat- 
ically typed from paragraphs, the 
counter can be set to shut off on any 
number of lines from 1 to 60, and can 
be installed on any Selector Model 
Auto-typist. 

The company, 2323 N. Pulaski 
Road, Chicago 39, IIl., is offering a 
bulletin on request. 






































































four-unit drive-up service. 

















CUSTOMERS of the Bolton Branch of the Rapides Bank and Trust Com- 
pany, Alexandria, La., are now using this new gull-winged addition. 

Designed and built by Bank Building and Equipment Corporation of 
America, the addition is located adjacent to the main building and offers 





‘“‘We Safeguard Privacy 








of Our Customers’ Business”’ 













































hear a word you say. 








noises it improves hearing. 




















his becomes evident when visitors observe that your ‘phones 

are equipped with Hush-A-Phones. Private telephone dis- 

cussions between bankers. and their clients never become public 
when your telephones are equipped with Hush-A-Phones. 


The Hush-A-Phone is a scientifically designed phone silencer, 
weighing but 5 oz. that snaps on the transmitter of your phone and 
provides complete privacy of phone conversation. Even those seated at your desk cannot 


The Hush-A-Phone also prevents phone talk annoyance—dquiets the office; midst surrounding 


Thousands of executives are using the Hush-A-Phone and bankers are especially enthusiastic. 
Write for literature. Available in colors. Use permitted by F.C. C. ruling 


HUSH-A-PHONE CORP. és madison Avenue, New York 16, N.Y. 
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first time in Microfilming history! 


The new Burroughs Micro-Twin puts the most 
images on the least film at the lowest cost in 
microfilming history! Moreover, the images come 
to life on the reader in original size for easy viewing. 


New Visual Indicator Protection reminds opera- 
tor visually when machine is endorsing and not 
photographing. 


New positive automatic feeder prevents over- 
lapping documents and faulty endorsements. 


ACTUAL SIZE 16 MM. FILM SPOOL 


Exclusive indexing meter indexes to 1/10 of a foot 
for rapid document location. Simple as reading 
a page number. 


_Plus other protection and operational features 


that make the most of microfilming. Available in 
combined recorder-reader units or as separate 
units. Burroughs-Bell & Howell quality through- 
out. For a demonstration, call our nearby branch, 
Burroughs Division, Burroughs Corporation, 
Detroit 32, Michigan. 


Burroughs ©, 


Micro-Iwin 
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BANKING & INVESTMENT FIGURES 


Recent Month 6 Mos. Year 2 Yrs. 
WEEKLY REPORTING MEMBER BANKS (in billions) Earlier Earlier Earlier Earlier 


Commercial and industrial loans R $30.0 $32.0 $31.0 $27.3 
Agricultural loans F 4 4 4 SS 
Loans to brokers and dealers : 1.9 1.7 1.7 2.4 


Other loans for purchasing or carrying securities 7 he 1.1 1.1 1.3 
Real estate loans 8.7 8.7 8.7 8.3 


11.2 11.4 10.9 


1.6 1.3 1.3 

1.1 1.5 4 

4.8 3.6 49 
18.1 

8.2 7.7 7.6 


Demand deposits adjusted 54.8 
Time deposits except U.S. Government ; 23.8 
Interbank demand deposits (domestic) 10.4 
Capital accounts 9.4 


ALL MEMBER BANKS (in millions) 


Excess reserves (estimated) 695 551 348 342 }537 
Borrowings at Federal Reserve Banks 144 118 935 1049 985 
Free reserves or net borrowed reserves (-).. .. 551 433. -587 -707 -448 


r — 1957-58 ——_- 
RATES & U. S. GOVT. SECURITY YIELDS (FRB) a a ao 


Level Earlier Earlier High low 
Federal Reserve discount rate (New York) 2.25 2.75 3.00 3.50 225 
Prime bank rate 4.00 4.00 4.00 4.50 4.00 


3-month bills, market yield 1.06 1.27 2.97 3.64 1.06 
3-month bills, rate on new issues 1.19 1.20 3.03 3.66 1.19 
Issues due in 9 to 12 months 1.64 1.67 3.35 4.06 1.64 


Issues due in 3 to 5 years 2.44 2.52 3.38 4.04 2.44 
Bonds due or callable in 10 years or more 3.20 3.26 3.24 3.73 3.15 


COMMON STOCK PRICES (Selected SEC indexes) 


Composite of 265 stocks (1939-100) 310.4 3009 329.9 365.0 292.3 


Aircraft manufacturers 474.5 478.6 5585 641.4 416.0 
Airlines 329.7 332.9 3467 469.5 272.0 
389.9 3764 4354 5189 371.7 

363.3 361.9 3868 440.7 356.6 

. 347.7 324.1 264.0 352.1 240.8 

Electrical equipment 395.8 392.8 380.0 463.9 349.3 
Electronics 388.9 384.7 423.6 461.1 336.5 
Foods and beverages 238.6 2309 208.5 239.4 199.1 
Machinery (industrial) 365.9 341.5 417.2 453.6 319.0 
Metals (non-ferrous) aavS . 2264 3238 305 2265 
Paper and allied products 1500.2 1451.5 1658.7 1814.8 1379.7 
Petroleum (integrated companies) 670.8 620.5 733.3 855.2 617.4 
Railroads 221.3 217.6 284.2 307.3 205.0 
258.9 252.0 2486 2599 231.3 

488.0 490.7 547.8 637.46 4268 

124.2 118.1 103.2 124.9 98.4 

162.1 161.0 158.5 163.5 146.1 
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Paying bills by cash expends time, effort and 

shoe leather. All are worth money. 

It is true economy to pay with safe, convenient 

checks ... as millions of Americans know. 
ECO Be oO Ww ICAL Over the years countless banks have helped 

their customers to realize this economy 

by providing them with safe, dependable 

checks on La Monte Safety Paper. 


SAFETY PAPER 


THE WAVY LINES ® ARE \ F fo) 4 Cc H 3 Cc a Ss 


A LAMONTE TRADE-MARK 


on oe oe ee ee aS an ae Oe UL CUCU elULUmL! 


re 
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1342 Claltonal 
POST-TRONIC 


machines now in use! 


rT? 


RTT 
BYNES 
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@ The POST-TRONIC has proved itself in actual 
installations throughout America for almost 
a year. In most banks, one POST-TRONIC has 
replaced two conventional posting machines. 


Today, 1,342 POST-TRONIC machines are 
posting more than four million individual 
checking accounts in 328 banks in 40 states, 
the District of Columbia, Alaska, and Canada. 


The POST-TRONIC has a recocd of savings 
based on these nation-wide installations. Banks 


. * (Figures quoted are 
large and small report savings ranging from as of March 1, 1938) 
50% to 66% on investment. 


Call your nearby National representative for a demonstration of the National 


POST-TRONIC, today. He’s listed in the yellow pages of your phone book. "ae" 


THE NATIONAL CASH REGISTER COMPANY, payrons9, omo 


& Trade Mark 989 OFFICES IN 94 COUNTRIES 
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